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Tnat•s right. .· 
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Like Carnation condensed milH • 

. :·~~ .. . 
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.:; ... ,.~ . - Tl,at's it. ,... 

,. , Berger -1-

·'"t: 
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• 4. i. -/";.~~ • ~ . 

.. I~n't t~at in~eresting.;~omeone one~ . tol~ ~~ :~hat Carnation milk 
• ..: ..; -, !o -~ • .J .·.:'\ . .'~Ji~·~ . . ,;.• . 

was t~e best c~eapest, w~ole, protein w~ole ' food available to tne 

.. ~ 

. 
. ···~· ··! . . \ ·• - .. ·.•· . _,.. . 

,-': . ·, :~:.~~-_.; ., • . •. • :.·r~ . n! - .. 

... Vietnemese during the wa~\ for exampl~.:.: ... ;_/:.~.~:~.~~l;_··.·.:_·.. ':_·.·.;.:: ..- _;_~._-:··,~f:.·~ :~ .. : -~//· 
t "\ I _· • !_t ~ ~ ~ • ~ • t'.? <> 

Well t~at's t~e ·way tne Carnation peopl.e feel about it. · It was · and ~ . 
. . ~ . : . ... . . . . . \ .,. :- . 

. i t .· ·_great value and al.so ·\~~r· ~at •. prote~n- ~ ·t:~~_;,_~~---~i·.:·:.\_;_-.·.~: ... >.. ·. ·. ··.. . ~~(!:._ ~~/.'-'; . · ·. --:. 
~ . . . :;. . ... _._. .:-~ __ : ~·.-::?, ::·: __ : .. ~·:.:-,~:·.~ ~--~(:·. :'·.)~i-;~-~-:._.·_:_-~·,.:--. 

A3 - a - matter of -fact t~e ·guy, a gentlemen,:· a Ch~t:tese geneleoen ·wlto ·, .:·:: ;._:~,.. 

. .:.:;. ·. . · ·•. · :;~~:· · . ~. ~~·· . ; :.:: · • r · .. ' :·. : ')~'· t·, :::: ·:·:..;_.-_. ;\t: 
used to l 'ive_. i~. Boston, Ma~ . .sacltu.see.~~J\ I ' tlt~n~ told - ~~ . some yea~~ -,:~:·~~-~·t>.::~.~ 

. . .- ·. . :·e ·:· - -j':~. : . - . · .. : ...• ;/;.~·-:~ .. ··.:~~~---~ ..... ~ ~ ~~··-~:~:;;;:;~~~~-~~>--~$~~!~. 
·: .. ago tl,at l,e was t:,e - sole agent fo_*J.'! ietnam durin_g ' par·~ of tl,e · war>'---~-:~·~:··?.•i. 

-~ .. . _, .:.· i .... ~~ .. ~?)f::~.:;~~-: . t.~~- .·. ·~ -: ~·· . . . .· .... -: ._ ... . .. . .. - '• .... _ .. ·_:":. ' . 
·· and lived in Saigon.': .;~is name w·as Albert Lee· • . ;~:;::··;-- . , .• ·,_~ :::· _. 

·:t- .. -· .... ~:~~~~ ;:~::~_~,.:_.~.- ~~;:~~~;~: ~ :~:--5. 
0..,, I know Albert very·;: ~fli. I met ~im on m(~irst trip to Cl,ina>· ·-~~\~·;· 

• ,,* • • ~ •• ... • • ~-. • _ .... 

And I said to nim, ltow co· you prove t:~at it .- ~a.s all t~ese tltin.gs .. ·· .. _: .. _'·.::· · 

~ ;:_· . . . 
and I remembered~~ opened ~is s~irt and lte s~owed me an enormous ·. 

l,unk of j.:ide tl,at ~e -wore around l,fs neck' and l,e -told me t~is w~ 
0 

~ 
all l, is weal t". 
In tl,e jade. 

~e s~o~ed it to me in Canton, Cniaa and all nis ·wealt" reaped in tlte 

"arvest of t~e Vietemenese war. 

- j'f'. . .:..~:. 
\ . 
J. L 

' . . 
> 
,·. • !" 

• 
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t. ~~. . ;., . 

,,out jade tl,at tlte .. O'dne~e .'~ear around, or on:-;r·· ''· 
.. ,. - "~: : .. ·. .' /~-- ·~j:~ ·, •" 

0 , '! 1 ..... ~":;-J;•':; / r

0 

• .... ~ .. 6 "!,i:r;, ". 00 

c"a in, ,., ow tlt ey fee l ~-~at t"te w~rmtl-t • of t,., e ir ··soul is · in t"'a t _. t·Ja.de . , 

: 3 . .-uid for jade, I've b~~-:":told t"'a t i-~.: :~a s :t~~ -- ~:~~~-~ :· a s ~~:~·~ .:: ;e~:{if~~-. an~ · .:·: . .-~;.: 
-~~::.. . i.-..~.'>:·:.. H·:·:;:~;.-'.,-; . '·"'; .· •., ' .... ;;:, '. ·<~1~~k;,;::. :. . :' .... ':; .. · 

·.'_' ... :·::·· it "cltange ~ a ·bit, t"'e fee~'in·g: cl,;~~~ ~~-·a~ · ~~~-i·r_-:·~ers o~~i~·i ~'i·~~~-"-~nge s: ~.5~:::~~~\ 
.· -·. ;.::: ~-~-, cleanse~· ~-t,.,em? ·: ·' :~;,_ .: ' :'::·:.:}~~*~~·\J:~~;f(~;;~1~:;</:::· ·· .· ... ~~¥}(· ·~ . .-:;.:.~/~~~:· ·:.~>J~:;~:i./~:~ili~i-

. . . . .. ~:·;: ·. . -.-.:::~ :. · ..... ~~ ~ ·:~~~~Iri r1~::<·. \\~~. -~ ·~.:~:.~t.i~ ~-:: · .. : · ~};.::-~~:it\1:!t\~;;.; 
·I ~0':'1:-~ --~.op·~· ~ . ·· :~i~:.:~;\-~· · · .. ,:.~-~ :~ ,'· ti·.~:t{.:i,;}¥.:.:- -~!_.~,)-~:y·~~. · ~ :~.~.l,)_\_· .. _.:.:. :·:·:J:f~;;,2?,·~.(;~~~~-:~_}f 

.)l_,~' .;..,:. ·' . . ' .. • ~ -"'J. 
Maybe. I _·_ ~l-ti~k .. i_t_.,~~,~tr~pts ·t _ltem in _'some. ;..~y:~ -~ -:·:. Do~.sn • t . , i t:~r:~l_t~! :s ···"::::: <\H~1! 

. -··. ···~-·~:.~~--'.?{.':;· <· .. - :·· ·. ··. :)t~:~):-:·-·:-·_;· :/·~~ :-: .. ~·;·-- .··:·.:·.,:.-_ .. :,,;:~,~~~~~.i:iftZ 
~~ sciJ:?-a ting; So wl-tat·,;::well . . Seabr-ook ~ Food S •.; and _then · you:'- sold Sea brook ·;;~.:;;~ . 

Foods ; ;& '\ .;. ;~ "'{ { . , . :; :,: > )t:i , .! ;_;0.,:t~r )·!}~,~~i' 
We sold the company to Spring Mills in ~l973 and we now are ~a . division ~ 

It's surpris in 

, 

.. ~ .... .: ·, ,. ·. -··. ,~ . : : . ~ . 

. '· 

I 

I it s~owed ana Indian laying on t~e 

T~~y wouldn't mean muclt today, but .25 years ago it really 
·/ 

, I 

::..J 

.'I 
- : t 

Pretty provocative for pent'-ouse these days. 

· .. -

. ,. 

... · .. 
you.'· .. What_ a 

··_:_llii~~~~·.~ .~ .. 
curious Olt sltur e. Tltey were pretty avant garde. · How· come . ....... 

·.: ... . . ' .... ~... . ·. 
... • .: t . ).."' 

t • .,.. "'"""""!': ' 

• 



marriage. Textile bus;~ a nd the foo d,'busines.s. 

~omes up regarding trade wit~ China, I am consulted. 

I t~ink you're pretty expert; 

t~e very first fair attended by Americans. 
. ' 

T-,at's rig-,t. . ........ 

·~· :~'j.· .· 
In t~e spring of 1972 and I remember .,ow impressed I -~~~of 

. . .=."\: • ~·:;.. . 

• 



I didn 1 t admire article very muc~ but I remember ~im · writing it · .. ·: 

up. In any case, 

. . . 
:'·~ .... . ' '""• . . 
well be · tlotat as it may, 

., . 
t~ere' s 

: . , I 
OA ... I 

"• I 
a lot ·of water over 

., ... 

t,e dam. Is t~e C~inese busines s a significant part 
. . 

.... .:.• .. -~::.-·:· . 

No, it isn•f ~ in dollar' a~~ cents · or profit it is 
·. -;•· 

;; 
,·,.. ·. 

• 



it is important. 

·-. 
And . you as -~~e ~ead of t~e company to go to C~i na, 

Oceans of t~e World • . -

Berger -5- ··. 

; 

. ., ... · 
r •, . 1 

':..! I 
• I 

..... ·· . . ~ . . ::-.. 

Th•t's rig~t and we bega~ developing t~e Carnation label and · competing ~ ~; 

against t~e major .brand-s in ~ United States ani tl,en in 196.9 i came, :,·.·<-
• • • • • • .. • ...: .. t. . . , , -.. .... ; 

t . 11 68 I t d t ~ t t d · ·with t"e bus-in.~ss ·-·:_ -~~- • 
ac ua y , . came o a crowsroa s--~~- s o w a o . o~:.· .. ·;: .. .t . .:. .- ·,r-·.:·!.f 1 

• 



.-

·. 
': 

.. ., 

: ~-... ·: 6 #' .· 

DC 

· . . ~ .. · 

w~et~er to go public or merge and 
,, ~ ,. ;..:{ ... 

exc~~-;~~~ -· cal~ed at ::~~e ... t~me, Seaman.· B· ~~-t~er·a, : -~~ic~ was a~· --~}.--~_. ;~~e.:,:.-:~,_ •:\~~ 
~~,~f:~:~·~i:e '~:~;~;~r-. ~~~ ~ ·-~i~-~ ·owned·. t~~>;~·-:~~~-~ ;··r·~·~d compani_e-~ ::: iJ~;::\h~~~};~:: ~}~;~ 
. · .. -.:::~)· .- .- ;-~< ~~ ~ .':"··· .--~ .. :. . .- ·:;~;:~~~4:~-~ :j .. _ · ._ .... ·:,~. : ·. ~>: ~; · ···/-::~- ~·:·~ -~- · ~-.: ~~ · ·y~:-:_-· .- - -.. ,. • --~·:-:r;-ti~ ~-;,~+~xl~~~:,(J· . 
. vegetable ·;business and my way to go ._ publl.c _:~as · to ~~erge :my ,compaDY •-.·~~-:,;;,:.;..t:-~~-

.. ;:..t<.:_f·:,~·~·~:· .::~:;;_~~-.: :l~·: . .;~:~-;-,_-· 1 >··.:··.. .· .·. ··· .·· ... -: .... · .. .-. · .. · . .--'.~;~' -···~~ .-;:..l;t-··· . .-~~Y-r•" ... 

·•·· :~:!:t?~t~r:~~x :~A~~?]; ·· :,~·-.. · · -~ . ·-.~,~~:~_- .,: ·. ~ ·:~:; ___ :_!_._,_,_·_~;.~_f_~~!_?· .. :~_t.:._:_1~i·%_._r.~_-~f_:_,"_r.~.:-~_~_·_,_~_:_·='-~:.:_~--~----_: 
· --:;-:..--:~-.:.-.-:-:: :. .. . .: :.;;- ·· . ·· _· .. : .':~;;1:~:.;~~:~~~-~ ~L"~if.:. ~ · ·:: .. · -·, ~ . - ...... ·-· - . - . - ~ -- _-

And 'i. ' ti,en became· t~-=- .- prea.ident of. Se~brook Foods _w,i.ch: we -change'd ~ · :~.-;:_:.~;~" 
. .-:·- ,_,•:.. . . . .. · ·.<~.-+;~~i;~~~}~~;~:!t:~··-·<·:_,.'_, - .... ·-- .. ···~:~;~;i· · .. •· --~- ~-.. :: :~::·_._{J§~l· 

· __ t~e . -name -~~ . Sea broo~-~F.ooda • .-*:.;;.<- ~ :.":_;· ·.:~·-·-· _./Y:~f 
{~.~ . • • ·. ·, • · .. _.;:~·:.:-~.F~~----. ~· -~t;: ; ·• .. • < • \ • ·':'t,:.;r. '·-; ';• · .. :...•. ~ ·".·/~-
So _you really kind 'of .. ~took t"'em over. Is that it? .. -::: ;;{ 

• • • • • • • 'l ~_:- '."": :\_·.. • • •• ~ -~.;- ; • • • • -· ·'! "!; 
... ':.:;'!77. 

\\'el~;- t .I would-~·!· ~-·~-~~ t~at as the statement. L.t.t' s say we got · .. ·--~::·,. 

toget~er; .· ~ ~ b~~~-~~ -·~-"'-~ 7
ieading stock~ ~lder. I . had_ .. tl-r-~ . m_o~ t .. : ;'~oc~~ ~. ~-: ~;:· -~---~~f 

: ':..·.. a ;_,·!~ •• :. ..~. • • ~ . .. .. '- ~y. .. 
. ':;f - ~~~ ·.,:. -~ .... ··- • .. ~-- ~\.". . . •· ........... ::-i 

· and we· ~e~ \,~'!~~~ }; ~ r~ ; t . o grov from a. ~ Ort!J'. tw_o mill i ~-~ :'~ ~11~ r 'f'.: .. /< :~:~ 
year compaily ..... to -a ninety five million ·dollar a year : company w~en :.~: .. - . ·<:.~ 

-· ct• :'~ .... • - • -· ...... '1.'~. 
·., :-.. ~ . ' . • • .. . •· •. ' -_ .. • • ; ~-~- ~ ... ';.,..:· .... ~.. • ! ~r .. ·:~~~ 4 

·we .sold . our· .business _to · Spri~g_s am_· s~:: ~~a ts ho~ ~e . got~ ·,~"'ere •:-: .- · -·. ·. ~ ~.':,}t~ 

flow big -~r~~;~u"f:Ji.'' : ~- . ~- ~:;,1~> · ' ;\~,· .. · .:·~--~ ,·:~~;'j.;:~:.;Af~;: 1\~ ~ ~~:t 
. . . :·:.: .. .... f.~.::.:;~(/J...:\·~,,·,~-~·-... :·.: .. . : .. ·:-~;:(~ ...... ·.::·";·:~---- ·.-- .'_;···.···: .- .); .. ~~;.~.~f)<·-.:-:--!:':~~~ 
A~out a . l-tundred_ .and __ ·twenty five. million dollars out of. 8?ring.s,.:-... ;..~-!-\···,,,.:·-: ... _:;·~;.. 

.. ~ .... ~;[f~.~- · ·: ·-·~:;_!~~-~-· ::· , _:.- :_· · · ~-.-.. . _., ~ -.·. _~_:;i-,·: ~--~;-~-!~-2~::;~f~:~~-~~·:.:?;.;T;:·:~~;:~:; 
550 milll.on,,,dollars.-.... · lrle rea part ~~: ___ i_~.- ·· ·:, : :· .. ~f..''~-;.: .<:"1-;.;~~}. ,. ·.:r.~ .• -.:-· ... ~:~':·* 

· ·; ... /:· .. ~: . .-:;?~Ht~i~·;·~:· .:-.. 7 -;:~:~-,.<. -... ·. . . . . .- -. . . ~··· ~--- ·_ .. :_ .. --'-\:~~~t·,_,~::~;r.:~)-~-t.-·:.~:~} ~},:ir~ 
· Row ~ re _ y~~·::, fa r.~ng_:.wi t h :·t., e b1.g company?. . :- · ":;./··. - . ···. . -· ~.:~_.-... _~}:~ ,_.·:~>;:_.:.··'$:;._ .. ;·;. . 
. :_ . ----.:/~'7- ~;~_;;;;::;-,;._ +_.-~-~ .. -~·: ··. .: . . · --~_-.· ... _.:· · . ~:..-_... · .. ·;, ... ;E·:~:~:-:i?~~i!~r:.:.~~~;,;.:-:·>~li-
r like. it'.;:.;.;;;.~ well; '. I _enjoy t~e ' people ·I work wit~; · T"tey -are ·g_ocd ,.l'~:· .. :·:·· :~_...-:;')_s, 

' ... '" . : -~. <~.---~~:·.)i. . : .: .. •.. .-_:._- . . , ,·. <. .. . . ·-: ·. . ... ·:_.-; .. : -: ~·· :: .j .\( :_; . :~:.~_::": -~~~;~ 1~~ . 
solid people as I mentioned before A •• ,. ....... '+ .. '"''$' 

Is t~at .p&~tqb~c~~~~::~~-~:0:~:., anyt~iDg ab-~~-~ ~~-~r bu~·i~~~:,',??ti:J.~~ 
No,· t~ey ~ave learned. about . our business. ··- TJ,ey \,ave an · inte_res~~ ... ·-:~· 

in our business: ,; . . .. · -~ · -~- . · ··>-: ~'~;-(~-<~.-~? 
. ·.· . -.;. .. - ' 

Are' tl,ey pu_tting money into your business. .,.. .-

No, no as far as i~terfering v_ery, very I won't even say at all because ... ::. · 
. • • : ,-_ . I 

we cooperate. It's a form ~f cooperating ~nd w~ en you do things ~~at ~-· -

way 
-.. ~ 

similar .experience t~ere. "· -
·, .. :..i,:;:~---

• 

'" ...... ·• i~ . . ··: ~ . ·;· . 

~--.~ ... · .... ..: : . .... 
"" .. ":.. . .. . .. ~ 

.. -~ . - .... ..; 

; . 
-.... · -- ........ : . ,:: .. ~· 



·:- .. :-::..-·· · ..... ''~ ··. - ... 
involved I mean asked t.,em w.,at tl,ey were doing for tl,eir businesses 

· .. ~. ' -~·<. : -: ::--~ -1 
as far as dealing wi~·' Clot ina -and t,ey sent me loads of in;fo;raation . --~~.·-.· _·_· ! 

on "'ow to d'eal .wit.h ·c'l,'ina an·d I stud ied t .... e information. -:::<.; ~-.;.:::~:<~~: -=."_: ~·· ·! 
.. .:.;.· ·: .. : ~·· ;· -: l~ ::"·_ . .:_:· 

• 



~-
berger -tl Y 

. . ~ .. 

.. -. . . .. . ._. . ·. 
~ut ~~hat there ·was a wii 't~a~ you ~ad . to wri~e to the·· -A-nd I found 

· g~··in~s~ ~-~ ~ receive an - i-rivj~a·~~-on' .to -.-t~e : ~-an~-:n .. :~~i~ \.,~i.i,c at tha·t ::: _:·:~:.·._.-;. :. 
• • • • • •• # . • ", ... ·... • .. ..: • • • ... , __ • !--:...··· 

'~i~~~- .it ~~;~~;ed. ~~~-~~~e· only way · to :trade .. ~·i£~·~~Ch·i~~~. : ;·~ · . r followed :;: . :· .. ·:. 
~· ~. • • c •• ~- • •• ~:-:: ••• .._ .-: •• : :·. :-.. :~;9-~~ ·J·i'·: ·: ... :·~~~- · ... :·: · .. ·: ' ; .'<'·~-~ ~·· 

t'Je ._.inst~-u~~i~ns t'-lat tl,e Canadians · were giving their businessmen and ':.: ,-1.. ·_ .... __ · ... :... -: .. -.:~ -~:·J.. . :.- .-· ~ ..... 
. • . . ' v .. ;o.• • ·: - ·:. ~ : .. __ ,:·.? · ~:, :.1~-~"':~- ... : _._. • •.t • 

I was ·fo'rt'unate, I l,ave a very lovely··· C"tinese tiec~etary and s"'e spe~ks 
. .. · , . :.·. : -:. :: _; .,,._. · · f. ·: ~; -~:.\1f~;,:)t;··:~~-~r,;)·;?.~ _ .. ·. '. ·· :-·.:.··:·:::; :. ::-: 
Mand.arin ."arid vri.tes ·it. I guess somet~lng was ·· on·. my ,_ side ~~i!Jfr · so sl,e _ . .... :, 

... 
·~ : 

..... 

. . • : t< ·~ ';·· .. ::. ~- ·_-•• : .,3~::,· .. ~--- :.;~<~: . -,.~·~ .. t~-~;:)'?~<:.::_·~~:J::t~=- ~ .: · ... , . : ·.····. · .. -~-~·::::: ·;~_:_;: 
·• :·:~:-.-~~·.'.did. ; · we· _sta;rted ~ corre.spond ing lets ··· say in ·_c,..inese ;< sent them : a~l.-~ tl<te ··< 
. ' <:: :·· . ::·:. :.~··'~ ·•. .. . . . . • . .• <; ~:;;~~~~<.';. '.: . .. . . . .. ".: .;.: --~: :l-.~fii.~{::..~5f~~l~i.~:~·~;~\:. ·: :_ -~~·:.:~·~:~ .. ~~:!t~~~~: -~~--~~} 
, ...... ...... 

. ·, ·.- information about ··our. company and no reply .. ...,J..;>._ .. ·.- • .1.~ -- ,,. """ · ·: ••. · .... ·.~:•· ··~·-·•··-) .. :>>:;: . . -.. · .. "'.=: . ~ ·.~ _:;;:7·~~ .. ~~~./-~ .·.·. : ·.; . ::.;=;.- :"· - ~~~~{1:~~--~~~:~·;.it~·~- .~::\:.:~ .. ~; .. (·J(~·~-;~~:·:~·. 
· ·- ·w., en' was t""h '· 11. ·. ·.. ·• ,,~.,~ ' C • ·_ ::·. ,;.-,-~"i;',t~:62'<'ZJ'fJ<::'• ·: r;~ ··11~;" ;~:Q" 

· · ·· · ·1~~·:;~::·::t~::Y·_::t~[fj'?\' .:'_~:-~:-~;~\f;~~-'e>:t~~;·r·-~~--~t/.~.t.:.~.;~,_,: 
""· .... •"" • ;,- .. t ' .. • ..... - ~ -! ':... 

Yes~ And I had state~/ · in my first l -etter .that · I re·ali:zed t'-lat t"l'ey .. ·!:· · .. ~-~· .• ·: 
....... • .... _ ; J • .. • ;· • • • ~·. • • • .. ... ...... ~ ::·: 

were not admitting A~~-~-icans to CJ,ina but' 'I --f~lt t~'~ ."-~im~ ·<.:~~l-d ~ co~~ ·.-... /~~-:~ ::~.· 
. ·. 

t'-!ere would be an open door for bott:, the C'-!i'ne' se·: co~ing here a:n~· ~-:_. ~ .. ~ . 
. . 

we going t~ere and I : said consider me and know about my ' c~mpany now 

and then every six ·montl,s I updated the letter and kept · t'hem aware of 
... .· -~ .. 

my progress and ·il,en on April 1st, and t~at•s April Foold Day, - isnb~ . it, 
.. t.·. 

Sure. 
·'!""· 

~· .... 

. • .; ~ .. ~ ......... 
or 72, I was siti1ng: i~ ;~ - ~ffic~. 

; . ;.. '· -· .. 

1:9 , I g u e s s it <must b ~-- 7 3 , I'm sure 

• 



'. 

. . ' 

'• 

Berger -9-

I'm sure it w~s a Mon~ay an~ I got a cable and ~t srid, you, your 
• :'f: 

l,onor.abl~ self, is invited to the . Canton Fair. Now ~ ·.tt,oug'l,~- for '·::. 
. . . . . . ·. . .... ,'! ;•_, 

. . . . ,. . . . • ~ :.: ... ·. . . . .. ;_: :fi;f. 

C6rta in .. t~~-t .· tl, is·· WaS a prac ~ical joke . beca.use a lot Of· ~y .:·friendS ~~::i~i1 

an~ -~~ :b~r·:f~· .. s·s·::~~~~~·ci~1~es ~~e~· ·"~~-{ -~~ _:~~~- -.:~~-~~/~-~~~·g= :~~-:-~ :~-~·~~ ~ ~ · .;-.~~~ 
... _.,· ... !·· .-: ·::::..:--.~~~~~ .. ;r· · ~- :; · /.~2~:. . ;· .. · . . . .. :. ~-:': ; .. ~ .. :~ •.: "1.::;,:: ~· =<. ~ : ~-...... ·:_ ;~- .<::--~~i/ :·~·:=;~;. ·:··· .. . . . . .... {1:~~-

didn• t want ~ to be fooled and I got my)secret&ry ~ in ar.d : I .' said·.· now · . ··-::;~~~­
·.'.: ·::· ~~:~}~¥;:·>·.· : , . . - ~\~t:: :.~.:i .:·. . - ~~'. : ... :> .. ::· :~·-· ·;::1~ · .• ;.--.:· ~: ~::; .. ·-:;·:_;~· .... ··~··;.:.\_- .: · - ~- - ::~~::jp:: 
you . ~.race .. ~.this ca.ble ·:'jus.t back. ' from ~1-,,._nce .. it came and . it -~did . , come · ··· .:-.K~~ -
. · ":-;~ ... · · ... : · :'· .. ~t. ~- ·· · . . ··::\·.~;_~- :1~ . · -'~ : y: . . <:: .• ~~~·:·-~:-, .·- .. ~ :;~<~ ·. · ·;. :-:; .. ·=:: ·_:-.. -~>--:~: ~(:·:·. ·_:~ · --~.- ~·?_:.~_:_~r.~.-·~.I-~.~~-~--
.f~om . P~Jring ar.d ' . ,_. ··\b.- . . .. ..-: -:' · , _ ··· · . i· ." ,.;·- , • · • ·.- .· ::-••• 

: ':'.<'.: .. \ .:;~: ::·.:· .. ;~·! '· :. ~.;:!.;~: "·~:~;·.;··· .· ..... :··~:~ - ~~;: ~-.· \~;·~~~ ·. . -:~#'>.~:--~ 'i:.:(·:·~·.·. ::'•:'" ·-~ ;· .. ~~ 
· It . migl-.t ·,_,ave .beer. a · ,better story ·if tl,at "ad been · a- joke .. tl,at cabl'e -· -}~:::~i_ 

. '• . ... ..~ .: . . ·.:· . ;i; .- ' . . .. ··.. . . . . . . . .. .· .· ,·:t;?~~ 

an;l t"'e -~e~xt day, :;;d tl-ten ·y.~u forg?t ·al_l about " i~., tl-.e ne~·t :da y there ;:\:.~ 
.. :-~, 

•• • -#., .• 

... ca:'.lle . a real. ·cable. "I:l,a.t''s a bette; .~ay to tell t!' .~ story. ·:<tr 
Tl1~t's rigl,t. But it turned out to :~b~ - t"e real tl,ing and tl-.en the · -~.'-::;~{~-

·.,:·. ···: ·: ., :,'-··· .... :·.. ·.-·: . ~~:(: ·• ........ ··.· ..... - :~~-li 
. turmoil.~be~~'; be<:iuse ·· I -'-tad got·~e~ -~-'·~ . ~~vf;t~tion_: on ~~e 1st of ~pri?-,· -~~if:. 

-. • t ·~-~ • ~ · _'·.1' ~~!.-!:~~~-. ;": .. :: .... or-.· .·=.-;:_ ... --: . .t : ••• • • .. : : •/:,:.' ':to· 

tlote .fair.· was fro,i tl,e lStl-t tc. May 5-t_h· and tl1en I · had to get: .·tl, ·e s':ate · -·~·--· 
• o ·: ,·,• o o • • ,' •o o o o o o '9 T_'"", 

. .:·- .• ~ -. . . . ., , :::!. 
depa-rtment's. approval and d~'tai~s wlticl! -was given •t.o 'me in tl,e fact . · ~::.-·-~ 

.,~- -. ;-· • •• ; • -~ ... t 

~· : ... - •,:, : ••• .., ........ .t". •• :; · . :··. -.~: ..: • • • • • •"' ..... .._. 

tl-rat ·· c~fna ·· -was ~~-t·, · ··~as on my passp~~t, a -~ -~ ~~:...;;~, -~i. __ ,ad to gflt t"at<.::.~;~ 

~· ~ --~- .. . ..... .: .. ·' . .· .-- ~--~;-~-~-r-~ 
'. :: ~ • : o ;;, • .! T-

. . ~ ... 

d .elea.teci. ;._:;: ,_ · 
-~- "]I'{J., 

. , ~~ . 

.· 
,.:.,. t. • -· f . :• 

. : • • • • . ... ' '.,. , ••. • < ~ ... 

· You ·mean·. ~a iwan • 
. .. ~: ~-~ < . . ·-~-~~~-~-~- ... 

.. " ·.:. : :, ... ~~ : 

, ·-<:~~~>: ~~- .. -. -~ := _· -: _r;~ 
Cl,i~a . was· '·~ui your . pas'sport. · ·Of course-, the · blo.ck caid -- that . you coul~~t ~~: 

. ·' No ·. .Clt ina ·.:·~.--· 
. ·.: .... , : . -: . ... ~· . - ~~;. : 

• ., .: '"'.•. ·.~~~t~ :~.. ~ · • • • .~1;~~: ~.· .. T.: · .~.~ ' • •• - ~~~ -~~- ~•. :~ • ' ;: ·.:·:~1_1;~-t. 
- • ... • ~ - \ • • - • • •• · ;;.-; l' ,. - · -·~· 

··· visit -.tT:e· People'/. ,t;.~~~li_c of C"J,ina. Yes.~ .. ~(r-~ .. .. . ....... . . _ -~·-Y.Ji}! 
And · I ·l-.ad to get ~l-.e sh o~s_ and I ~.;a' s . fo:rtuna te ~ I met a· gen tleme~ wl, o··':'·;:,'-1-~ 

•• "'.•'/• • . .. - le - > •. • :,_ .-=?2@. 
had been doi~g business in Rong Ko:1g repres_enting tlte ~iacy Company and ~·~~:: 

·. ... ·' ·. 
l,e . was kiu~ en~~~~, l,~ w~s · t~e vice p~eside~t - of, ~a~y'~ : ~o give mi ' 

some direction 
0 

You mei ~im in Rong K~ng/ 

No, I ha~ learned abo~t ltim in New York. He had 

. .. 
T:,is is Al Altiers. 

.· - ~ 

No, it was ; riot· Al:_-._· It was, t~e name is go~~g to c~:·e =.to ine .:a.nrl T 
. . . ,. ... .:. . '• .. 

• 

·. 

.. 

.;. : .. --;:: 

_. -~ 

-· ,.., 

~ .• ~. 
.-". ·~ ·--
.•. ·-· 

.., .. ~ ... · 
~ . 
. "' ~;--. 

~ ......... 
. :~~j . 



.,. 

·, 

• • v' 

of it 

• .. .£' I' 

That's ..... -....... •. 

Berger -10- .. 
~ •-:,· 

off but I sl,ould '. because l,e'lHt shoot me. . . ~ 

·:- ~~··. .. · : : ' .... ~~~:·~~: -~·~ .. r,:.;:~~.~~~~:.:-~;>:1· 
_,, ·- ~ & • • ~ •"'"~ .. ..~.. • :.. ...;·r/~ ..... ~.·i' '•~t':~ ...... 

~ ·: .;· {.~· . .:::··::.; .. ··: ... :: :· :·.· ·: .. ; ~.:~j:t~~~1~::~~·~·\iJs~~i~1h;~l~: 
of tl,eir in~~rna ti~1;1al . . ~~~.ilrs~ }~.~.t~:·:j:~·~·;~·;!~~ . 

•• _· .':~ '· .;.--.., .. , • ~, • .. •!-f.. :•·i·;:.&.;~.\·J- ~; \t~;-.. ... -. .... ~;--c~·;,·~-vr.l-'~"'~• 
. J ;.J.: ... ~ ...... ·· ·.:!·~~~~.: ·,·;~~·:~;~~~·i·.:_., .... ;~~t~(:i.;.•;':~ :~~~:~~t~· 

·througl, . him · ·and my, ·I guess th~ .. -~ost_·;~D~-j.d'"~:'~.:.:~.~;,· 
. ::; - . :_·;, ·. · .. .:;,\. : ~. ; .. ~ .; ;·~i:~~~rt.\~·:'"4~~·~.i;}~!:~t.i~~~;~~~-

went '. to catc'l, : t..,at .train;: ·tha:t.:.fi·rs·t::~-:;:<··~7::~: 

.• 

~ .. 

. ........ 't , .. 

DOW~ 

...~ . . .. ~- ... 
. ·~ 

~· ... . -:.-
,; .... _ .. 

. ' .. ~-.. · .... -· ......... 
.. ::: -~ .. --~ 

Jto.w many times . · 
! •• 

... 
to .Peking? 

! •• ··. .· 
..... 

.·. 
~-::-.: 

.. : :..:.:~. " 
;'_1,.. ... "".; ... 

... .... 
!.. -'· • 

. ~ . 

•. Peking. .. --:._ .... 
<. 

~imes 1 I · l,allen·' t, . it . seems surprising :·.. . . I've been ·in.vi ted .: a . numl:e r of 
·. .. ·:::..,.:·:..··· ,,~_:. : ........ ~:.!! 

<~!'--··~·· • •. \' !'!: :. ~ -• 
.• '· . ,. : •..:-~ ·;-.;.• 

Pekl~~ :-:;:.~·_.·. 
. /' ·:-!""~.. .. 

t~ . l!ay thitts · but·.~ L. ~-a~e · newer/ ··· 
. . ,;· . . ':. :-.:··:>.:~ ~·.' ·. ·'i..~i;;~:~~;:. -· . . : ·>~. ~ 

But you've been . repfesented in · 
·~'·:;; .• . :-.- ,t::.;.~it.}~.>;. :;;~~t~!.::J.:t:· 

~ Ye~; · oh yes, definitely 
~-.:•·.;._ .. , .. -~ .. 

.~ 

.•. , f "• 

more abOUt tlta t • ·, · ·: . ·: .. • r: . .: .' ,;·1 ;:·>::!,:~.i'.7~.;.·~C-""..._'F:;>...:.~· • · -: • 
.,.. ,. .... \ .... -.J .. "!. ..... J-,.'r- - &.·S-t}." """""'~· .~ .• ;\"l:.;_,;~. "'J"' r .. '$ 

•• .. . :. z, .. ~: -:~~~~-ii:"i~~r'~·-~··f,:/::~-~;:~;~·:~;:"=~~ .... ;·::·:~:~·· ... ...... ~-? 
I haven • t gone .' to .. Pek.ing ''b'eca ~s~'::f.·,;;;.~;:~·~(: :, ;.~--~ 

, -. . ,'' ~;<~·;.~ .... ~.~~- )2-J:":Iit~~{/:~t!t~;~i ~·!:.1.: 
mentioned .earlier my trip to China · is c. : :-:"-"-~<":>::~· .. ,~~. 

r. :{·:+?~~ ,[ ~ ~r :(~~~~~{~k~J}, ~) :/ :.; 
Far· ·East and I'm on a bit :.of a : sclu~dule - --:· 

... ;,·':·~·:, :~:~·[?{11~;~ ;. :~ 
I•mean you're offending t~em if. yeo~o · ~h~t 

:~~~·~· ·: :~<!~·:· 
1 ... -.;.:.· ·:- ... '~ ... :tt . 

-~~~;/ ~··::: ~ . .. : 

.;: :::jf.(~.·: •'·'~!>~?h;:~~?. 
I ·· want to ~alk ·to you: a li t1;:le 

~-.. _:§:~-: . ·~': ~~ ·~ . j ' ~ 
Yes~ but ~~must . sa~ pttr~osely 

.··;; 

~·~ ...... . . 
havent 'had the ·.time •. ;"· As I . . • 

. ; . ~- :.: .. 
part ot" . an ··overall trip ·to the 
.• 

know what Peking takes. 

·You cant just rut:t an and out. 

Quite right, I think time · allows 

Tt,ats right 

.. . . . ·. '.: . . ·~ : 

Of Anyway '-iurray, you've 

. ...... ·- .. 
of going, 1 1 ~ - s~re . I will~ · 

. .. . . .. ; :£i~~f~ik?~?~:?~~ ·~ -.~ .... ·. 
been 8 fairs ·nov · and ··you /.·. 

... • .. ·~ "': • .;...: ... 4 ::\~- 4:;. '·~· . - .... 
~~'-~; .'\;1J.\.:t;:_.;~;;.;~~;.~";::';~~.~ ... "'t{; .:.: • 

Well anyway, .I am - going to 'have the 

: .• 

:~·~·. ···.t. .. 
_, •• 0 • 

; ,. ... ·· ... , . ... ... 

• 



B rger -11.:.. 
-. 

'1> .. ... • • .. ~ 

:~, 

··. .. 
' ' . •;: . .:·· 

And you must ·be an importmt buyer, ·_wl,at -otl,er kinds of .pr_oducts ·1o 
. . . ~ 

:. .· .. 
: ·: I 

you buy besides fuozen sl-trinip • . · 
... ... 

• .. 
.... ·.:~~:. 

.. ~ .. ·. ~= :. . .::'.;!~ 
.... . . ' ' ···:•: . . :" .... 

:: • • ' I •' ,• o " • :.. .,. .·• , ~ ' I • • • :·.• .,; '!· :; • : \ • \. ,., 

tl,e .·s~rillp, . ~e · .buy·. rabbit and t'hat 1 s on a .regular : .. - ._._;_ .. -.. ···=';i 
.. . - ·. "'. :...: . ;.;.::.::~.I 

~l.t-~ ... , ..... '. ~. ·.. . ··!.:: . _.-:-:~:·. !"":" 

. :. ,; •!'\i '; ' . .. . ' ~:,~~~·_; : •. ·~ ~~'-k$ff: 
I _ rea11y -~a·s unaware · of. t't,e fact ··::; .... : .. :! 

.. ' .. -
basis • . .'Frozen ra bh.it-. · 

·~· .. 't:i ,· ..... • !' 

Stop ~t ihbbit ·for just a ·moment. 
·<·:':;/ · ...... -: . ·-- - .· .. -~ . ··:'. ·~ -~.·: ·:.- ;~;{:1~ 

tit at ·ra b~i ~, imported. ~nt'~ the · Uni.ted : $ta tes ~: -:O i really ·never. kn-ew .- 'tl,a t ~ ~:~;' 

Yes • . ·' . · ·' . .~;:,·.:·~ ;.:;~,/-~ . . J~i~~ST~t:.;,· . :.::~1[C~;~-;~j~~{~~~~il 
Well;'· we never ate ' rabbit _in tl-tis. country .until· I went .to ';C_hina· and _ ... ~~-~:f~~~:~~ 

··- ~· · ·. · .. ~. · -.-·:~ :·.-> ·-_.. · _:.,,:.<~--.:_ . ~·~< .. '<: ·_.. ~ ~ ·. ·7 ·: ·;~z;~~:f~<t··; ·=~. :~)~~(\"~X>.~-~~~-~~~~ ·_.~:~:~ll 
d·l. s covered tl-ta ~ . rf b b·i.t· . was a big deal~:;.. ~. :_ · :·.·" -~ .::: :~ ·:-:.·~:.\~,,:(>f.-~,;._~.:.~.c :J.,;!~,;..!..:_~:::-·.~~:~·!-:.:..~ I ... ~· .. : -.. · .. ·> . . ~ .; . :·>· ... :··.:: >--,:.. .. . . . . . ~itf:.~;~~-·~ ~).: __ "=:_3;.i&·~',·: . .- ... ~ ;<.:~~:·~;.~:-:;~:<;~~~-~-/-~~~:;~i:~~: 
~- 11~ . rabbit is not' a la·rge selling produ<~ t . ln . ., t..,e : United·· States but~: It· .:;~·:i l 

-· . "':.':·- ~:..-~. ./· 't~: •. /_.'-;,;":.(:,:~~:: ··._; ,: . • :.; . .':~~;:-;_~;~·;}·_ ~-·· .•. ; ;'JiJ';~~:::: 
·is one that , ·as . been .. on the finer restaurant"-~en~s for o"t · for'~ yea"r·~ · and ~-~~t. 

•• • :t ,·\ • • •• :·' .- •• : :::··.'· ;_~...,_; __ ·- _.:;_ .... ·.-:':·'~f.:.~---~_.,_~--.·-.. _:~·:.-.:·_· ··~·f:i_ 
•lso tl-trougl-ttout t~e · ~a~ - ~idwes~ and tl-te southeast,. sout~west, you~ave ;~~ 

. ~· • . . . ... : .. . -. ~= ... ~ . .-~ ~,~ :. . ....·.;· .• -~·· ... -- ~ , : ··: _.:·~~~r-~ 
t"te consumer buying rabbit. ::;·· ' .. __ . ·.:'\_·.-~.?F; 

And is it called rabb.it. .· . . . :.:·~~:~~~1~,: 

Yes 

In a can or w'tat 
' ~ ..... 

No, its fn~::en, in tl-te f .. ··ozen form, its ·all eviserated tl-te same as 

·- .. 

- ...... - .. 
~· 

- -;~ , .• 

•. l 

, .. . . . .. 1h'Hiltry is evis~rtated and very hig'-1 quality, · I must 

Do t~e Cl-tinese l,ave . l,tg.., . qua~~ty in gener~l 

a tate tl-ta t. ·· 
. . •. . ••. \ ~ .. . .. I 

... -:~:.·: ; ......... . 
• .. !"-:..• .... .. . 

~ · 

' •• a·._ .. \.s· 
... -; · . ..;.:.. -=--

• 



. _, .... ··!" .. 
Berger ;...12-

·: 
} . . : .. .. ... . 

Yes~ .... · . 
. · . ' 

~. 

But tl,.ey "have 

-. 
Well 

- Tl,i.s 

·. 

great, duty is too great~ .•:. 

Right, I see. As against 'wlt~re would we get broad leafed 
... :. · ... 

t.obacc~ • .. 
. .. 

~ • ~ :00· ••• 

Cl,, Cey~o~ is an area. 
... ...... . ~;.. 

Turkey? 

I believe Turkey, .tl-te Pl, illipi,ne s, 
..... !' .. 

But not Cuba ·.~ 
,;-.. ·.-:.=~. , .. 

~· 

- . 
-'~ . ·-. .• ! .. .. :-..:~ ... -·-

• 



Not as yet. 

. ~ ... 
: . 

reward ed. 

Find a way t o reward you. 

.' . 

T'-1 ats r ig"t t. •.. ..... ·. .- ... .•. .·.. - . -

• 

: 

· .; f .. . . 
, . . ' 

- ~- .. . ~ ... 

. ... 
' , ~ .. _. 

# • ., ' 

, . 
t • .... ~ . .· 

.... .... . • .· .. - .. '-

. - ~". · .... ~st .·'·:.: : '.f-



.. 
, . 

• 

S~rimp today; is in tl,e, depernding on tlte size, 

·r .... om s:;.. 50 up to $4.00 per _pound, depending on tt,e size. 
0 Op • 

isnt too expensive 

N-..> ,_ I guess w~en you t"ink · of t"e price 

expeu~ive. 

• 

. . ··; -:-.: •. ! . 

• • • • .. .1. --· • .. .. 
-~ . ~ -~·'· 

_. .. 
.. 

:·.: ... ~·., .. .. .... 
. ' 

. . 



.~ . . 
to l-tave t.,em on par witlot any tt.,er country _. in t.,e world 

: ; ...... ~= 

«>o tl-te Uni~ed States·.;·. ·· . 

. . 

• 



~~~ 
. .. . --

.And . t~ey ·appreciate t~is don't they~ 
'' 
' 

--
I'm sure t-,ey appr.;-·ciate t...,is. T"eir appreciation .to me is .·t~at· · 

•. . .. ·/.•t:' . ..... . . 
• • : _,.,, •• •· . • • J • .. ... ·' ·~ ·~· ~ ~.;~_ ... ,~ _, :-:-:' .. _.. "· • " .. _ • 

they followed instr.uc.tions· or suggestious. and t'-ley,., are :<loing . a fine ·:. _:;~:} 

- j._~~ .. -.· • ·. ;~cg; -"··:.··;~r~;~;~_-.. 2~ }. : ; ;,~::.-~::; :~ .. ·, .~:: .. :.?:·;'~::~~l~;~;:ii;}~ :t~~ 
.· ::).Vit~ - a rig~~-· _re.~~.r_d·:~·-·:-~·:· ~-? yoll: .. l':"e~~-l:f .' n~:"' . ~ave .a regu~a-~ _:,~~-~~~-~ss , ~~.:.'"-"·r:~~~-

; ~. ·: .. ..-: .--=.-: : ;,.;:;: ... :'. ::}.:·x~;, . ·. ·~- .. ·: .·. :·· - ~-=··· · }-... .. ~. ··.·. --~.-: •....... ~-:~t~k~f;-11~.-.:-;-:Jr.t.t.-:-~~:-}!:,':{;.;-·~!:. 
·.· Eh.inese '.·ro.~d~tcr'f_~~-~~~hi~-fiy· s~~i~p : ·an<f rtabbit: f~·r ·ex~~pl·~·~ a·~d : tl; ·e~efo~~)-"_ 

:···:. ~:}~1-:·~- .4-.. ':'!(~~~· !·:·' .. •.. _ -::fl~~~~ti-- ~~-~:~~~ ... ;·~ :.~· ~ ~ <!~ .. ;;,;: ~- -. ,1.:,. .. ; ~. ~ _..,•*t' • <:. .. ; .. -~\~~i4~~-:~ ~~::i~t;~~~:~t~?t-~· . ,. ... . 
. tl,is is -. ~::•d.epend.Z.bi~'?~o~rce . e"! ~supply .~r-~~··· y.ou ~~-d . ~he~·e ;:·&;;,'~~-tl,e_'r~!t.: . 

. . : ~;- ~: : · .. : ~::i~)- · .. .. "~-~~~rr.:~: ·k:/~:- i~~'-.; . . . -~ ·-f::::.::!·:.;· .... > ~~~: ::·.·· .:: ,<: ,_ i.<~~}¥,:·:_: ~~;~~?:;~~J;~{· 
people v'ho . have · made it a depcndable . scurce ·too but: not,dn .t~e J- · "''iO..:..~:~~ 

. ·_·:_·; · · _- -':f. ?f." .... ~.-:~-.,_.~~~\Y·'- ··, lr .:-.,~;'!.f.~·, . - ~ .:: >· ~ .. :;jt~;.::;, i :, .: .. { :' .-

.. q·u-~ni ties···.·_~i:- the . vei'ume tl,a -~!'ycu· 2re· ·co'iisistently t'-!a t .=:~ou l.a.ve .. ,' 
·; •" . - ::-_~ ·:.~.:..,' ·;~''•~ ~ r ·• . . ·: , . . :, . .:: .. ~-}:~ >> .. -~ -: .-: .! 

·do.;e it vi th "· ·.·... ·.-i'. • 

isn't it. 
- :-~ . . 

. - . '....... .. . ... 
:; :~ ~·': . ~ " ..... 

Ye~, Interaation~l cereal and oils lmport and export · co~p~~ation. 
• . ' . ~ .. . " .. ·,;..,. '";'- ,.;! ~'&:. ... 

I mean corporati-on~ :·isn•1; -:it •. : . . . STrange t'-ley_ use t~e name export, 

Well, that~~ v~ry interesting~ · It was 
. . .. -;::' :-~~~f.-::1;··~-·;,~~~:\\ 

once explained ··.to me . by> t'he 
. ··: '_-; -~~.:- ·.:. ;: .. .f"~':;~:~.:~.~~~~ ;;:·~;. ~~ I t • 

• 



·. 
. ' 

Berger ·-17_- · 

. ' 
c~·inese tl,a t t"Jte C1, ine se c"Jtarac ter ·t"a t translates into· the word .... 

corportl:ion ··,as a meaning not . only of commerce but 'Jt.as :also a .. :-; 
• I o • • • - • a• a. I • ' ~ 

- • • .- • • • • • • • • •• ._.:.;: .. l •• ... :'-: . • ._ ..... . · .,· ,.. • •• ..._ 

••. • • I • ' • • • • • • • ' }*: • • • • •• ·~: 

meaning .of _taking . on .soc.ial ·'responsibility and . tl,e name ~orporation _ ... '" 
· · ·" ·.· · " · ·. ?.:.~J(:;·_,'~::(· · .. ~~ ·· · · .- :.. .. .. ~~ ·l :}{'~:-·:.: · ~ · ::.·.:: ~. . ,_:7·~-~ ~. -.~~c.-; ... "· 

~ came from ·t'Jta t us.e~ ·:_by ~.t:"e ':Ea·st Ind_ia Company ;.w,'hicl-t . "Jtad offices .,.~··::~ .''~ 

.:';::.:~: • .· ·. '·{ ~ . . . }':,'~¥,·· ·:~:j/; : ·: ~~: .. · .· : :.:.' ~ :· ~ ~- .. . : : ;:\5;.:r.~~~ 5.~ ... -: ;.->.:' :-i~ ,.':--,_>:: ::~~.:~~' -~. . .. )/> 
al.l .o-fer'· t'Jte 'far east'·~ . .'in . W'h ic'h took.; on · ci.v ic~·;·'respons ibili ty W'heD.-~:~·(r .... :. ~-~~ 

:·:~·y;.:~·. . . . ·::·;~ :~~-- -~~;~: .; .. :'. ~. <:::=:.· ~·· :· ...... ~.-~~~-~~~~/~1.~;\ :..·:· .. _: ~:' _·.: : .. ~ :}}~~/~ ... ~·· .. -./~~-
_. ·i ·t ·· did busine-ss wl; ~c~. also · spills .over . in tl-te · area of ·. t"'e · resp_ect • ·. . ··;r. 
. ::.-.... ·· .~~- · ... :.;·(. ·--.·f·~~-:.;;~~7>/t: :.· ::;: .-. ·.· .·.·::~.- :.;; ~i·:...=· ::~ ~;.d~~~; ~. -~ :~:.~~:?.:,:;;< .<: -~_;;:; . .. · : __ ,ll. 

t'h_e. C" ine se "Jt·ave· for · t'he Bri tisl, : and :.t'he .fact : t'ha t Englis'h ·.is t'h e ~- · · · ... ' 
.., 'I :.. .. o 

0 

• ' ',# • II- "f 0 '1·-';,::;j,' • .. .,.; .. t# 
0 0 

0 0 

• 

0 

I 

0 0~~ 0 :~ "'.'.. ', • I , • o ~ 
0 

:• 

0 

' ... \ ~ 0 

• ~' 
0 

~-- • .. ... "' / .. . . ·.~.,:~:~~-·"#;·~ :-., • ...... '.;.,_ 0 • • ,,: • • .. •• • • -. 

· language i~ C'-tina .. ·e~en in pl~ces w"Jtere we ·all don~t v,isit . and so \3!~ 
. . . . .. .: . _-;r . . . --~ . . , ... ·; .. ...- .: ... : .. . . .. · . ,':. 
fo~t~ and all tl,is wa~ ... intermingled and in~xplic~edly _ int~~wove~ .: 

. ~ . .... . . . '. ... ·" . .. . 

i~ - some · way a~d ~cor~or~tion :~~mes out of t'his · web in s?me way or 
. . -~ . . 

a~o_t"'er. · You· really ~u~~ ex_plore tlta.~~ -~ 
- . . 

. : . .. . . . .. ~ . ... .·4~. ' . '··' • ·~' ... o, .... 
• • • •.• , •• • • ~- 0 .. t:.a.. . • ·; . . • . ... 

We 1,ave · to .:: .· T":a t '. s . quite interesting because I wondered ·"Jtow wi tl, 
:·~.:·· ... · .. ·-~\·~.'\_·. ·.:~~-·· · .... · ;. .., .. :_-.. : :·.~: · . . · .. ·- .,.:.;: _ _ ·. _: ·.-.. :. 
two different idealogies·_ .'t*~'t we· are- similiar in ' tl1at. our . corporation . . . . .. . . . .. 

'· . .,_ I 

. -
•· 

... · ··.: ·. ~· .. ~ 

-..· ~· o , • -; :~' ;.:: :; .:.·.: ;:-~ ~~: I • • • • ~ ~ • 

.. ·~.e~n·s gro~}~·.·.~er~ :;~n? .. ··~corpora t~on ~'here al~-~- ·--~~- :. · _;: .;·~~:::::. ~~ ~-/~:· :~.: ;·.. .. ... . 

Meaning i·t~ ~-_v_ery ·_special· t .o , t.lt~m but also it would "Jt.ave : t'he· .same kind · _ -. 
' . .. ( . . . . .. .. .. ·· " .. • ... .:. . ,. .... ··. . . . . . 

· · = · · ·: . . · . . , .,. ,;:t t • .. •• : • • • - • ~ • ·s.;~~~~:1~.; ;;.-.~~~ :., ~, :~ _ .. ·.J.:\.: ~ .. :.- -< .. :· c; ••• .,. • • • • • '·· 

of meaning to us ·if ··-it were ··e.xplained "to us •... ·:Anyway wl,at ·about .all · ..... 
·:: ~ :_ : . · .. ·:·· >;· . ~ ; . · .. : :· · ... ~: . :.: J • ...... .. ';= ... :..;:· .; ·::.\:.:;~:~·-~:. ; ...•.. i.]ir: .. ~-.; . . ~. :~ :;.. ··. . <~~~ 

- ':t'hese· problem's we 'hear. about· wit" FDA: and so · fort"~~- -. ... N.ot.·.:just .a .> .. : r>t •.~: ...-~ 
~·-:<t.~~·-:· - ·< .... ~<·. ·: _}rJ.~· . . :k{·-~- · · .. . .- ·._:i;~·~-:f>: t;~-. ·;<~-;~~r~-s···:~~~·:.:·:·;.~·.::· .-~ -~···.·· ... ~!: 
specific .. problem w"Jt :fc" y~u· ~~a·y · 'have "ad but. 1n general~· ·r".:..,.D id you •. :: .. ·,t·'-
... ": .: ~ . ·:· ;. · .. · .~ . : .... ' _:· .··;; ' ..... ·. ·. . . . - : ..-:--.. .• · .. ~"-~:;_;.;>: . . . .... ~ ... ~-<--;1 

" - : o~ •, _·._.":",'"; !:.~~·:-·)}~~-~:-~:..;~;. ;• t :,•'" , .. .-•. -,:.::::.."'~.:.I 
wor7y ab;~t-- .FDA · probi·e~··;·.··v~e~ ·'you first boug, _t foodstuffs? . : : · .. r-.:: 

' ,' {.o •• • •• ~ • • • .•' '" • "~ ••• ': ~ • • • ... , ••"I•'·"'L' .. ;••'"'",', •: ~(:• 
~- • ,. ... ••• 6 ";.~.;~;:=_:: > _: ~ . • .. 

Yes, · no question t'hat!s ' tlte reason you "ave to · insure your pr_oduct .·. - -~ 
# ... ,., .... • -. ·,··; -. •• • .. • • • •• • ··:.'. - ....... ,~ . . .... _... .. .· ... · ... :V.~~··:: ·::· . -.·· ..... ~. 

against fo.o~ · ~ejectio·n. :. W~M . · · .... : . ~:·. :0' 
.. · . .. :,. ; •. • .. ~.· .';~·->.:/ . ( -... _. ;~ .·. 

Were you able to insure at ' t~e very beginning? · .< :· .. ·:.· -~· :·: .. -~ .: -~ ·.f-_: .. 
Yes~-

• l 

• o' • 

Before you 'had realiy "Jtad ~ny experience wit~ t~em? 
• .. t , •.. 

Rig~t at tl,e . beginning because t~e C~inese 'had been shipping shrimp 
'; .. ... _ .. 

t~ Europe for aany years a~d to Canada and wi~~ great experience 
t. l 

. . 

And _t,erefore · insurance ~-~ompanies already knew . ,::.~.;.:~·.:.-... ,. ..· _ .. . ·:· 

L])oyds of , J.ondon knew _very ·mluc" about tl,em. _-.T,ey l,ad ·.-:v.e/y ' llittl~ ... '. 
• J .. ;_ ..... .. . 

• 



·, 

Berger ~18-

. · 

; . 

' .. ~ 

. .... .: . . . . 

't 

b~t~ ·from a ~ab~ling · standpoi~t and from a ~ow you freeze · t~ings~ . For 

exa~pl:: does t~e FDA walL to kno~ ~ow ,::: ~roze:·;"~:~~;f,;:~~~-;~:.~~f~~,~~J~·:· ~ • 
.· ~·:: : .:"'--:. ..· ·~ : 

• 

'i ' ..... 

... -· 
. ! 



·. 

Berger -19- ·. 

of not 
.. 

# • ~ 

CNF, T~e Unit~d :s~a~es_ ,~· a~d al~o ~ .·.··.;.; 
-..·.; .. ' ~.~ 

No, we . buy our products now a ways. 

· i .( CIF f.l'ongkong because we now are selling otr produ~t througl,~ctu~l:l.y~'. 
"' fO · · ··-

Europe. 

0~, some of it you .don't take to tl,e United States. 

~ 

c~. ··~ . ,-.·.,:c~· 
~ .· ·· .. . 

·. .-"'t-. . <'' 
. ... .... 

. ~ .. 
We sell . it to Europe or we'll sell it t~ ot~er parts . 

• ·, 0 ".; ... ~1· 

of Asia. ... '... · ... • • ,40 

...:. 
·If you say you sell it to Eur·ope will t~e C~inese .· s,~p direcl17y to 

... i. 

J> .... 

• 



. . . 

... .. 

.... 

' Europe for :you. 
. . 

Berger 

. .,._ 

0-

. ..... · 
.)' :'! ;. 

No. ~ ~- n~i;:~~~:~; · wili>'ju~t-~ sell t~e pro~u~-'1: : to. u~ .. in··· lfong Kong :nd 'i t;.f~~&.~?.r~-~~ 
• i : .• :. .~ "-:;·~~~~:::..··,._.: •. ~.:_:~~::;i=-·~:.f;~: .... ~:-.:.. !-:.-.:.:··· ·,_::::.~/.~.::- ·>~~;"- ... ·.. ... ·. :;:::-~.,·;,·~~:;~·:;:~::~-:~;;-::. 
our . determination . as to' .wha t •.. we ,ant : to do .witl-t . it. ~~· .. ...::.:. · ;:-f~~':}~-~~:;~~:·.::~.£~f~ 

:_ ~~~~~:t:.t(: ·.: .. ;.:_<.~ ~.~-¥~;:: .::. ·. :·> .. ; __ ._ .. -: ._.:::;~ ... ~~~~;;~·::1:·~:~·~~:. ;_~·~ :<·~-i. ·.;: .. ,.·-~.: :.l?f~¥.~~tiY~: 
.:;, D~e.s ···t;,a t .. :~ean . tl,ey._ are.·,_,_iding fr_om t1,~ .fac.t~~t,~t you are selli.~g ·:;:·~X1;?~~t: 

<~f,i~~-~n . i:;~~:;tt1:~l1~~ ~:~;':. . -~ ~';,~:;:::.~~~~!~t:i1{'~. . . ;~~- ·i~~~ ~~~ 
"·'No: · not · wlta.tsoev.er}¢::It , just . means . tl,a t ·:;~:.;\'::.:;~,. :..:~·:?::2. . .. ·• ;' :·~·,<~ .. : . . ~:.:~i~::-~ :; ··.~~:: : _:;. ~::,:~?J.::i~~-:~;!'~Jti;· 'i_ ~-- .. . . . > . :') -~ ;;.~~:0~-ih~.}~;i 4 ··:·; .. ~--
~:T1,a t you~~~aven' t ·decided ye·t .. wl,e~e ·J t~ going. _'··.~-:~~-'~:'~-:''}:· .. 

. . '"; '.! , .. ' . ·.:{~~ ·'·::.. • . . ;. d.~:~;.~~·-._:· . -~ .. ~.;r;;. ":· <~: : . -~ ·:,~·-~:.- l . -~:~~~;;,~- :_· .. '. 

:·;:T,at's exactly wltat;·:it is. :'¥e, don'~ -~ .. . :we don 1 t .·kn~w: "W,a t. areas will·"·- .. ~-~::· . 

.,_ . .. . -~ 

• :-. ~ • ~:~.;...· .... ~ .. ·' ••. • .. • .. • h -, ..... ":..... :.-,~~ 
" ... ...~ ... : ~ :~ . ... / ..... : ; : - -· 

·b~ing t~e ~est price or w~~re tl,e be~~ ~~r~~t is - ~f t,is ~articular ..... 
.. -~ 

. . :• 
.. 

.. . .. .. . .... , .. . . -
situation. ·-·· .. 

.. -~. •, 
. f 
.... -.. ..... ·.· . 

...... -_.·. -·-
do · .. -: --~ 

···-you buy? 

:' . :""~ ... ~·---.,_,.. 

. I ~ 

~ere and if · t~ere is going to be 

arrival at dock 

Not at t1,e dock. It goes into a 

Notl,ing can be s~;ipped · directly 
. ·. ~; . ... 

• 

rejection it takes 

·•. 

.. 
regrigera ted ware'h ou se. 

from ' tl,e .dock to 

place ...on 
~~ {' 

-~ 

. .. ,_~-

. . ..t--':f: _, .. .,~ .. ~ 

• :. -#-

~ .. c u s t , o ~ e r · t;, en • _ _ __ . .... ·.·.·.··~···.; __ ".· .. i.~_u:_t.,·w.w'"'.~·:.~.~~ -::--~~-~.· ·.:··· .... ;-' "": ..... .. . - -
':.1'- •• ~-;. .... ·~... • t .:•:... . .... , . 

-. . - '! . . ~-1.~~-·.:. \::: ' · .. 



·. 

·\ •. 

I . . . • ~· ; f . ... 
0~ y~,, you can s~ip ·it direct to a customer but · the ~ustomer must · . ·' 
.. ~ . ·. 

. .. ,·. . 
-..... · -· . 

. . 

-... " 
drastic, des~roy _t,.e merc~andise. Second ·.choice, . s~ip the merc~andise · ·• 

.back . to t~~ <or~~i~~l sl,ipper • . T~ird .choi~::-~A:·~~l . t~e me·~~~:·nsis·e·· _.out- :~f~ 
;· . . . .. :~- . ·-: . • ... · .. ···· .. ~~-- . ·_·;~·.,-~.:~::.:· ... \'}~ . 

. • ·ide t.,e united stat~~. _:. ·· _:':' .. _ .. _ ': ,··r.L _ ·_· _':_":)~~.':\ _;f 

. And ;;~ose c~oic~-~ ~a·-~;: :t~ese; The .insurance .com·panies? ........ '. ·. · . ~ .. ·.=.~ ··.-: ~i 1 
. : .. · . . : :: .• :. : : ' . • .... ,. . . . . . ;' ~ : • -. . j . . • •• • ..• : ~-. ~ ; . -~· ·.-:·· ~-- .• <·;· · :~~; .·. ~:· ::.-,: •. ' :.~~.! 

T-...a t' can · be the . insurarce company ·:o~ .t"e owner of tl,e .goods - ~~< tl,e'<· .<;:.> .--::~: 
. ·.. . . ·.=.~--;~~~:_. .... :·~:.:.-' .. . . . . -/~~~~~~- --~, '~-~ . : ~- .. \. -~\ ~~~=- ... ~~ ;.. ~:~~ ·t~ .;-~~~~~~~ 

s~ ipped. : It can be his c~ oice too. ·· ·· ·. -, .... ; : ... < .. ._.. · -: -.._ ••• ~ ... ~~ -. ..... ••• .. ·_;" ·:--· 

. . :<- ~.~·~::.• .. ,~ · ... ::- : _::~ ;: .. · · .~ • ' ' ' , . ~1.'! ·.~:·~ ~ ~ • . ~· .: • •. :.:1;_ ~::'-\';~· }:-; f,:"i_r I 

. ~f-: you' ve re_~·e .. ~~~~"(f~·e · g~od~, ·y~u··~~: -~~:~ e _~-~-~~ .. ~'! _em __ ~-~~~~~ ~ ~ f~s~~~r,-_ ~;:{t~~d?j}l 
. . .. .· . ~. . ".:." .. ~~··t.·.~. . ·.. . . .. -, . . .. . . . . . -...... ~ ~.:,t ..... : 4 ••• •• .... ··;( • ..... ":_/-:..~ • • · .. • ,. • ··.~.; :.~ -,~~~::~~ t 

·· tlte insurance c:uipari~ .- le.t us say to wlt om you've subrega te·d uwners,_, ip--- -;!·,~-~a r 

or., ""at eve~ ·:::?c';_'.~:::-\r~ . ' . : ~. ~: '. :.· . ·_ . ~- · ,,; : . : ::,;~;¥~~;.? • } ,.;; l)d!~J! 
Y~s, but we ·"a·ve a responsibility and t"at responsibility :is to be · , .· .. f\~-1 

of >,elp to . ~o~ ~nl/t~~- ins~~~;,~e - ~o~;:ny· b~~ a;·so ~:· \t\.,ipper;·<~ ·~;;'~&~· 
.. . . . - .. -., ·.. . . . ~"!~ .: .. . ~- - . .. . -~ ... 

- .. "·· · _,_ .fORD. {, ~ ; ·: --~~:._ · 
s ee t~a t tltey . ~eceive t"e most value for t~e prQdl!ct. -- . · ;· ·~. . -~ .. 

Rig,t. T'-'at t~e loss is mitigated in so far as possib·l~~.~ b :::n:J:. _:·\~-~ . . .-: I . . -~ 

_. .. :·.~I . -,.,... 
. . .. ; ,"\·, 

So give us an example if yov don 1 t ~~nd, Murry, _ .- --~~: 

1 
ab out wl-.at l-tapeens in tl,e case of rejection 'of Cl-tinese goods." · T~at· • ·.-i: 

And keeping it to a minimum. 

I t's clear. 

. • i. 
must be a compli~ated situation. 

.. ·•. :.· 
. .. 

.. • I • •' o 

'\\~~11~ we've "ad pro\i~~-t rejected. :.: It 1 s been reinspected.-'.':._:'_: . 
.._; • .'-~ r•, .~ •• ••. • : ,· : ~.;,·"• 

• 



_., 

Reinspected by • ... 

see t.,at. 

• 

Berger -22- . ~. 
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.. 
in tl, is p l' • cula r case, t~ e corporation t,a t ,ad in Peking made ;· 

. ,_,. . . ··~-

Tl,eir point· is t,ey did busi.ness ·vitlt .SeabDuok. 
I 

. : .·· 
· And also it ~eco~ s, f~rst.· of all, our n~xt responsibility was to 

· .. 

tl,e loss to a minimum. 

loss by finding somebody outside tl,e United States. ·o. · . 

. And we kept t'' e 1 os ~ to a· minimum .. 
: ... :~ 

For \:,e Cl,ine:se 

For t""e insurance company and for all parties concerned • 

• 



.. , I t -24- . .. 

\il,at l,appened to final deconipos .e~ stuff tha t 
·,. . ~ ... 

and : I spen_7 10 days ·of stra igltt 
- .. . . . . 

T"ey came ·: rrom Peking 

And met you in Canton 

They met me ~n Canton. 

· agian rr.y time was limited · and _they were nice enoughto meet me 

because it was a shorter tPip, this . wns befor t,ey ,ad the 

service to 

to Pe~ing · ·~ 

. ~ 

• 

.•. 

_._ \· 
••• • :-: • t .... 

.... ,. 

. .. .. ·.:..:· ... 
•:.: .. " ... · 
.. ...... -
"';~ . -: -
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~-.,. ...... ~ ~ "'·: 

Sure t~ey were jn .t,e matter. And . by t~e way t~is is a good_ met, od . ;.': -: "', 

of trading . wit., an u~derstanding of tlte ot,er fellow's p-~·oblems ·a~~ ._.._-:~::~:;~: 
• • • .• • . .• ~ .' ~. __ :~_· .. :.-: ~ ·!'ti_._:-_~ .. _:_~._-.·_:_·-.· •. 1. ' •. ·· 

~.; :~ •. . 
• '<(. . , . 

• \ • .,- • • • ·~: •• ~ :~ .. ~~-.: 0 .i :~---- .... 

he . of . ~~* . yours • . ,. .. •. ' ! ..... ·• • ' . . . -.~._ ~:-.;·~-~~~-~· •. -~~.:;_~_ .. 
•• ,:_ ~~- ..... - • : .. : • •• ..'·.: 1·· • .-"": -

:... '"=-~· . .1,·~ -..... . ........ _ ...... _ •. , . -.- # 

We are ba:~-k~ :,. We s-ettled our problem ·and .to everybody's satisfaction·· .··. 

·--· a~~ ·;e a~e~-'co.nti~~-~;~g to trade~ · We :~~~-~~~- ;~i~s . a · F~·ir • . · . . >; ::. ~-.. ~:.~~% 
• ... :. r • :. • • • • :A . ::: ~~ !· ·. :,,~!.;_f':~·. • . • ' -.~ ' . -<~::· ~: .. ~; .. ·· -~~-
W'I,ere -d id'.-'you negogia te ·between Fa ir·s ~ .,~ In t,e - "-~tel. .... .., _ 

:·::I:~:~~~ . T~ri~~:-F:~n~.~:;;:-~-~ · and by. ~~~ ·: ~~·; .·:i;!~~~-~~-~~-~~-{~·e,r -.b,et;een F_ia ~~ :~;·j~ ·-~ 
. -~ · .. :, ·: . . .. . ~:~~::. ; > -·~:/f~~ ·(.... . .. i ~,· . .-. '::. ;;.:· .-·.. . . ;.:,:.:~·.:;.:·. -- .-::·;~;.:; .. : :~-~&.iti:~; 

:.'~,e::"~atl _,. grea't 't~:;,~;~; . . f~l;li::~t)~.:-"-': . '·!,:: .-- ~:. /i!~l 
.'.:I 1ve .. nev.er~ - been· .. tp . the Tung. -Fair between faii·s: .. .' I •ve been· to Peking;-:>~~:;U: 
--::·-~r;:~· ;~ . .· .· ·.:. -~f~ ... ~. · ,; ... ~ · . : . ~.ifi~i:f./: ?~· .. _.~:15: · . .,.'. < ~· ~. ;· .. <-· . · t· ;_ ._:. r- <· . ~.;: ;:~~lt~;~~~~~ 

· ·. I .' ve got · t ·o_, tell ·you a · q'uick story ~~ . I can. -~.- . ' ·· ·' ~- . :_~-:~·~;,.t~~1.P~ >: -··.·· ,; ·. : .. ;~~~--~ .. ,.,~: . .-:: . .-:· .,:.'~~ . - -~ ·. :·;:~~- ,< ·-..-::·· :~:>: ... <. .. ··.·-_. -··;~:':,r~~i~"?..:t~ 
. •. . P. 1 e a s e d o • ·. ,._ · ·:-:: · · · ·-·-- · •. ' · ._. ·. · 

.... : ..... -- I. "' .: .• • ··~. • -.t ... .. ' . ~ . . . ~: ... ~-.... . ,. .. . . -.'·.. . 
. .... _. _:::..~~:........ ' .. ·. .. .... ~£:: ... ·~::: .. • ~--·· · ......... ;; . :: -· ... ··.:; _ .. ,:- .. ~!:"': -·~~~-:.-~':. : .... 

I like to ·smoke ·cigars. ··Especially .v,en ' I . am negogiating_.and. t,ey·:· v . :.: ... -:--:-

. ~.. . ......... . . ·, . . . ·. . . . . ..... . t: .~.:l;. 
.• .. . . .. ·" .- .. , 

· . ~re . j,'a·cifiers and on . this trip I b~aug"'t a box - of cigars and by ~e·-,,,:;· ~~_.) 
. . ·. 

('. . ! • /.~ .. ~ 
. .t ,· . . .. .... ;.:. ~;: 

:.--~ 

~ ~ .... 7!--
t~ird : day, I'm out · ~r ~igars~ Well I ~ad smoked ~ome in Hong.... ..KQ.Ii.g 

and· th'is was pretty __ toug, 

Pretty toug,. Yea, . I bet. 

~ell, it was fun but it was ~ long day~ 

~-- . " 
Q 

... :~ ., 
• J • . . . ·. , 

~.>), • _y· . '5 ·:.·--.:. 
() . ·. : 

. . 
T1,is wasn't like t"'e Fair 

day. We start at 9 in t'l,e morning and would finis., up ·at ·_7, 8 o/cl~ck~ 
, . 

... 

at nig,t. . : 
.. . 

. . 
. • ·1 0: .. 

·~~- i:~~,.·: .... ~ 
-.. · ... ~ # • • :. • • ..- • .. -: . _-: . - . _ .. ..~ . ~ .. . 

• 



Just negogiaying t~is one matter. 
,· 

Herp:c r -Zb- · 
. r .. ,. - ,~ ... 

... ' .• f 
' . 

l •••• . . ;.~ .. ' . 
T'-'ats· ~ rig~t and .. at ' ·t~e . end _of tl-te 3rd. day I was .w=-i·t·~ my ·_ass~ciate . /~; ..... . 

. . ~ ... ~,-;. . •' '· : . , . . ..· ~·:: ; ...... ·.. .:~·~ :' ·~ .. ;~·: .. ·. ~~. ~. ·:·~~;:;~~.=~· .. 
~~o· is 1-fannot . Hoose~' i ·t!:tink ycu k~ow _ff·a-rnot' a~ no-t· finer.,. compaili9n·;_:.;:i~·-;i::~ 

.. .. · .• .-;-·--:~)-;;.,: ~-~·;=. .•.{ . . ._. .::,::'>.. .. ~ .;· ... ~';:):~: .. : .... /,~:~ .. ~~-:.:= .. _:; 'j'/~!f;~~;~~ 
c ~uld · you_ ~~_'~e - .. ~~)(':_~_~ip _like ~"'is - - g:.e.a ~- i:nte_rn~-~-~-~n~l ~·a t~~r~~Y -~.:}b~~~~:i;.,~: 
: ·: . . . . .... , . '. -. .:~'-<-;:k~j .. ~~~j:~:i .:,~; .. \'{ ... ·. '.;.;f . _. ~.' ~ .- :• :_._. .. . :_.:_ :;~_fl.~~:_;~ i -~~-·--'f.f .. ~~~~~~:- ··-~·.; ~-·-:·~.;~{.;~~:ii!i 
and I sa:td . to l'arliet,· . "I'm go1ng home." . ffe _· says, ::.!'What:-do_ you· .. m_ean ·~i~-~;-~.r~\-
·_ . · . . -:. ::· · -_;.._;·_: .. :_ ~\ ··~m~{:<: :t - . ·_ - > -- -. ~ .. : -~~- }\ · _::; '::":~:-· ~--~~;:> :~r.;~jf..;~--~~~~:.~)t?~? .. ~-~~~zz: 

.. you're going l,ome?.!•;;~;_I.. · said I •m out . of cigars! ~~ :_Well l-te . too!< _·, ine -:::::.-,:-;t,~t_"'ii~~-~ ... : 
·-:·, ·- · _.~ .- ,· .·;:~~---:~:~:~~~~'f§~-~-~- . . · .. ·_ ::··;~; _·. >,~'-~<:~>~·:'_: -~~2;-~~~z~~/:~t~!:J~~:-::;;_ ~~ 

__ .serious because ·. -· -~times . I .like to put l-tim_ on and ' 'l-te · sai~ --: you _can•t.~~.::_,·~-=··v·~:' 
~ 0 -~~ ,'"• • • . ~· '· 

0 
0 

0 
0 

0 

~.~;=;~iWJ.fi;;;!!,t':•;: ~-~-:~· '-'t : 0 lo 0 ~ 0 •~ • 0 Y 0\ .... :.~ .:~· I <·.;.~:~t-=.;i:)~~:" ;:. 0 

.. '1,:;~~.;·~:-~~~~j:;:. :~',!. ~· 
go '1-tome.·. Now-· w·e .: 'y-~·e;.;;·;~lso · w-it" a·noti-.er ·cl-tinese ·.friend ·· or :·~ine . froin~-, ·-··-:.-

• ~ • ~ -~ ::.-/ .. .;.. -c. • • • • '"'l • • • ;, .. . 

• o "I '· • • 1::!' 0 

:. '" 1t. • ·. -. -..·.,; ·~. ,.-·.,. =-::' ,; ? ':":.~~ •-., • ,: • 0 
0 

, _ ... ., •": .~'" 
Ho.t;tg Kong who~ go~:.' f~r~ "concerne~ . t~at I was leaving ~ at : t"e end of 

" .. ~ . ~ 
t'l-t~ t~ird . day. · ..... This <was Y Y Wong was wit'l-t us and t"'ey•re trying to·:. · . 

.. .- . . .; . · .. ·: . ;·. . .- . ..4 
• • • • -. • ... - . • Jo. ~. .... 

:· placate me ·and said well we are going to g~t you cigar~. · .. Well_, . t..,ey . · .. :_· · 
. .: :. ... -<: -~:_:: . . . . . . - . . . _ _.. . .· .. : -:-. ~::-;-~.::·_:·.. . : ---.--.. :_~: -~~ 

-:- .... ~ 

. .-. ~~-t 1 ooked .. a·round· and . t'l-tey_ could only find t~e small cigarette type · : ·- ·~: 

·' . :: g: ::~: ~-~:: . >>~~ ~ . . . -.. . . ~ .:.'_~ :~ :>~,/ .. _ •. :_:~.,.·.:-_--,_":_:-__ :_J~ .. ~.'-~_·_!_·_!_;_:.j; __ i_·.:_._-,;_: .· .~_:- :_·,·_~ ... -'~ 
. . :::·-~ ~:;~~:: )i;;( ·~ '. ·. .. ·- -- . .. . . 
_So,·· it s o :_. ;-,appened tl. e next day was . a Sunday so .Harilet said .. let' s tall: e ~~'; . 

. . - -~- .~ .... >\·~ ~- . . , •.- . ,· ... ·.--: ; _·:..:-,~~;--~~.::._/ .. ~·::.;'_;:r·)~~:-1';.:::?:. ;::: .. ·~ - · .::;f 
~·. a ' -~a-lk and: .we took , a . walk all throug~. t'l-te . s_treet_s .··<f CCan~on ·- and:/ 1 in ow:; .. ··.,.· 

-·· · .. · ·. -· -.~., · · .. ~· _.,./. -... ·: :.::·:. --:~~~'¥-)~~;.:~~-~TP;.r~-,.~~~;~..:.~~;!.~i;.;-': ~>~~-~ .\: .. :.{.~;?~-
... you 1ve .d~on'e--.'.tl-tat ·.and. it•.s ···very pleasant on ·a : Sunday~ >---..:.~·· .. .:·:.:·.:,-:·:- _ ,.-~··~ . .- . ,'": 

, ~-\ ~~;e:;_i~~!-' ; .. ~'~'~ ;(~::\:: _-· : _-·_ . .- · · ·. = : -• ; ::::;X~~1:~~~~~~~l~~~~ir:.{~:~;~, 

... 

:And .:yet · I•m. still a bit: uptig'l-tt and tl-tey t~lnk- . I 1 m .' ser'io~-s ab~ut'ieav ing·:~ 
.. ·:~- . ··.· ~ .: ; - -~~~~- ~ .- ... ·-~- . . . ·.:-·. . :_.~-- ;'.·:..~#-.;~:th~ft.£:,~~:.:·~·~~:-::;,J.:;~~-:.·· ·.,; ~-. ;~ .' -~·~:~ 
~onday arid• we•re walling past t~e storefronts and .you know .l-tow little -~~ 

. . ~: :·: '·: ·· p : ·y· . . . . . . . - :_ ~~~· -:.~;. ~;.-~·:f:~·:.:-::g.::.;;-~:::;'. r-;·:l ·;..~~~:· .:·· '_ . :~: 
sto.res, .' little s-.,ope; everyt1,ing _ out in t'l-te _ open,-,, and we _see "some :~ ·r,. __ .:

7 

• • ---~ . •• > • • •.• ' •• .... ·.,._ <;"t.d~ft:·:~~-:~> .. ~~·~:::_" · ... ·.=.:.; 

· ci,ildren .~uying . ~~me candy and I don't know wl,a t made · ~e_· ~~op ·_and - look .-~ 
.. . .. . :- : . ··:·· ... ~:.;;_ -~---· .. ··;. : ~ ·,_ . ;,~ - : 

into tl.e cabinet ·and tltere I saw tl,e· most beautiful Cu.ban··cigars in · ... :·_._ : 
1 

f0 .v_.;.,~;:!!· ~·.:.· : .. ~.:.- : ·, · _,·:·~:.' 
tubes, silver tubes. 

Amc:.:z:i~g. 

I · couldn't believe it.' 

A candy stor,, 

• 

':D .• • :. ..-. 
• ,: )i> . ~ 

'"\lo. ·~" 
. .. .;' 

. . 
. . . .... --. ...... 

:.·· · .. -:.···· .. ...... ,-.... : .. -~ .. ·. __ ..... ," .... 

·-.. .. ·- -. .. 
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;. , ..... 
·. ~ ~., ~~· 

\JUt if tl,at is really tru·e or is tl,a ~ strictly, rn~ybe it is . for.~:· .::·:~.··:!~,;· 
.. .. .I 

S~O·W • 
. ~··. . . . .. ~ ":.--. .. :~;..~ ·. : .. ~- . ;:;.:. 

So .l,e spoke·.'.'ci,i.nese - and asked tl,e 'question ·and tl,ey -' were :;. ·::.:>·· 
••• •• •• ~ ••• • •• f• .• .• •• • • • ... .,... ,. •• :·. 1': : ......... .. ·~;:'r;-: 

60¢ American, I . ·g-~;;~~:RNB • s:· tl,a t .~~~{d be ~q~flizan ~ · -~o -.. di :·i~ · ·~~:1~·; :·~/\::~~1'~·~-
·' • ·:;' : ··;..'..~f. ~J.: ~ '· . -: . . ·. -~-·.:::· : . . . ·.: ... ·-: ·-~~.: ;,-~~::·;;?:_:_.:-~~: ~:-.~ . .J·~·~: 

.• :.., .;:~ •• :r'!=t_"i""';..l~:'-..:· 0 •• ~ ! •• '1 •• -...: .. • '• • ... .., . , . • -.~ • ~ 

and I took. one • t .o .:sta~·t ·:,becau~e I ..fas .still ··suspi:~·io~~ .. t~a~··:: ti,~-s~·::!.~}.:~t{~}" 
• , • .: •• ~ • ........... • . .. . .. .•• :."/: .... :'.:: 04.. • ~ .": •• • ... • :t :". .. . . .. ' -~. ;. • "' ·; ·:-~. :::·,::·;,., •. ~,;·:·~·-~;~;::·~'i"~;.:.~~---

.could l,ave b~~~ -' tlte.;~"· }~; .;y~~rs •· '···1<:;~-o~ldn 1 1:·: Mi~~·e :'·~~~ -- ~~~lj ~b,~'·:-;:§t~~i!J.¥f~ 
.. _.._:.·· •... __ ,. ·.:;.;s~~-. ::;...;-:· . : . :.~.:.;<-~: . . . ·.· _.. ::~:~f.:;; _-~-;~!-::.~~~:~).--.-·<~~~~}~~t~~:f{i,':~~r;. 

smoking 60¢ 'American<euban .. cigars . arid I 111 ' be darn tl,ey~ were ·: t1,e ·>: ... :;:·;7.' ,;: :>~;~;; 

f
·_-:.nes·t .. ··.. , . ~ · _·;·.·'K·~~:~"-: ~~~;.=·_. .... ·- .:. · ... ~~:: · · · ,.,.: . . . :.·-:. :. -~ ~-··;;; .. :·:/.~/ :;.;~~-: ::;~).;~.:~~}}A 

cigars. ~ .r~s~~d .. back • . ·. . . . . ·:·. . •-...•. · .. · . 7' -....c _,,, ,..;< -~ _,.--·;.vo. 

Fres" , to~ • . :: _.' ·:~~~L:' ~: ·. · . -~- ·. •· ~- - . _'~--- '''' .:·'~_.':·· '<:_.·:;~~~-
Fre sl, as · l~an be_- _,.:· I · ru~l.;~d - back bougl,t tl,e ~l,ole box. .. --·~ .. : .... :; 

•. ' ... . ; • • ~l;..~ 
• ::-: t .. ~ - 7.-.~~ 

.How do you ac~·ount -for _,~hat? · ·.· . .. -.- :t.~ 

:" ::t r:a:::1~:;~ ~fc~~l\:~::n:n::g:0 a::. ::::; wm. and ~ioL~">- ':~~?;~i 
!f:~ . -· . . .• .. • ·r..""t:!·S i 

t:nouflt tc '-l.ave ju~_;'·~~~~--a-nl:ed tl,em tltere, . ~" ·o kn~~s? ;~-ey• v~ _gone '-~-.-.. ~. - -:~$~~ 
.... :-~~ .,~~~: _ . . ..... ,· : .. .. ""' _, · ·:.!:.:..-. .... ~.;._ · -. r:"'. ~-~:·.~\~1 

to tl,e airport and coll_ec~ed people at ·.t1,e JHi\it~*'ti\'ti point. in · tlt.e · ·_: _:, < . ..::(~ 
: .. -- ··: .. ;."~:::; .. :..~-·; ·_. .: ·· .. : .:~ ,'!.~.:·=<·~ .. ; .. :.'-·. : . .!':i. · .. ·.:· . .- ,';:·:-···· . .. . ···"' ... >~l-

negogia tj.on 11'~~ t . was . fa il'ing .-:' ~ tl,e' · ~·oment · ~ltey·· wer'e . setting· foot . .-"_ : ~.~--=~ffh· 
~ o o r o,l' ... • • ., •" - o o r ~ o :.- • •O • ..... ~ •; , o. •'"• J,~ • .;; o ~~":'- .. : .. :-·: o ,J•.' f • _':t:-~~~· 

on. tlie · pl~_rie0• to . tu;n ·_a~ound·. Let . me · ~·~k;~;·ri=~i' ~-~·~~tl,er q~e-s ~i~·~ ·~-:' "~lt~ ~ • =i':~~ 
. · ... · .. :-;-. -:~ . --~- :., ., ·, .... _,: :··._ : ·<·-··.. . . ' ... ,· ~,.· ·,:: ·.;;.-(' :··: .: ~ . .. ~;. ·.; -~ , .. : 3_-r:·:1:·;:: ':· ;~::1(.-i 

a great .,• ~'' ry_" ~~"~/b. out ~~~~ ~ \i ~,;;:~:~~~= r _s: _ ~ . , _ ~{ _:~~;?:i:j;: :; : o5ttl 
Well, they -are very small and -tl,_ey ar·e·· good ;cigars but _tl,ey: are· very<·-';;:~~{ 

... . · .. ,:_ :._ ::·, .. ;~~ : ... · ·. . . . . : ... ·.. . .. ~- _. ... - .. h . .. > .. -.. .-'-: · __ .:··: ··-:.: ./'· : ~::. ,',: .·.··.·::;~~~~ 
small and r'_ ~apren ,;_o ·like: t"e la-rger cigt.r · :. ,_ -~··:.:J:" .: ~':=>-·: /~~~~?. 

. . . . ..· ... . 1 . . ''! • :~~ · ·. :•_ . . : . : .... ·.: ::.::< ·: :~. ·. ~· ?.>- • -. ~. ,::~::t 
Fantastic and tl,ese; t~ese . \it · t1,e ~po£ and tltey ca_reied ine t"nougl, =J· ,'\;:"!.. 

t'o o next. 7 d~~s .' ., , · '· • . . . ' . .: ' :_::.-~' :.·, •-', ~i;if~ 
· · ~.~f:JRD. • . ,;.;;,-:.,;· 

Fantastic. 

T~ey were marvel ous 

~"' a t 1 s ma rv e 1 o us 

Now I went back on t~is last rjp, I ~ouldn 1 t find tl,em. 

Did yo~ go to tl,e srme sl,op? 

Same s"t op 
..... . ... 

-~.: 

• 

f'); '<~ :': ,·j~ 
~ ~ .... 
·() -:.:-: . 

... . -
·"' 

.. ..:.·.: .. . 
, .· ... . . ..... -



oe r ger -.t.o-. . ·-

He told JDe he sold 
.· 

Ot: 

T~~t!s fantastic. . .. 

Anyway, in your negogiat ions were t'hey touglt in t't-te ·s~ttlement?. 

:- -.,;.."" , 

Let · m~ say ·tltat t'-ley are very · fine .negogiato~~ . and · w·e, .i:t to.ok ·u ·s - ··- ·' 
• •. ·.:+. 

. -: · 

t~n . days of understanding eac'h ot~er ani we our problems very - . 

ami~a bte·, ::tlt~ t i .s · tlte ·term I use. 
... .. ,. ; . • < •• • : . ... -': .~ .. . 

; ..... 
.. . .. . ~ - ! oO r 

-. 
ltaving dinner ~i~ you~ wife and it was quite _enjoyabl~. · .· 

• • .,.• ~ I •'" !"' 

T~at•s ~onderful. I am delig~ted. Well, 
, .... 0 

I ltope you come to Boston':~:-.·. 
. ' ... : .... 

t 'o visit one of t.,.,ese days • Tl,anks a 

• 



.. 

I t"ank yo·u, Julian. 
·I ·-
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And I ~ope we'll . see more of one anot~er. 
; 

. ' 
Tl,ank you. 

' -;.· 

·. . ·. ·.· .,. 

... 
·~. 

: ·..... . '· . ... .. ~ ..... 
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s~bin: 
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S~b in : 

Sobin : 

F ~ul o~ne -1-

I am Julian Sobi~ aittin~ in Mev York with Bob Boulo,ne ~f 

J. c. Penney, one of the lar,eat retailer or,antaationa in 

the c·auntry, if n~t the world. Bob, what ia your title in 

J. c. Penney? 

I am Director of International Buy1n,, which enc~mpaaaea all 

the buyinJ acroaa the world which ve do on a direct baaia. 

H~ much international buyin, doea the campany do that you 

are reaponaible f~r? 

Well, aur aalea in imported merchandise are about 1 0% and ve 

da 7 1/2 b illion dollar• worth of aalea ao ve•re talk inJ about 

That's a company by itaelt, a bi, , biJ company. 

Yea, i t fa. It i a handled throuJh a corporation aubaidiary of 
.......... 

which I am ExecutiYe Vice Preaident. 

I aee, I aee. But you are the Chi ef Operatin, Off icer, really, 

of t ha t buaine aa I jud,e. 

That'i r iJht. 

Do you ha•e a lot ot people buyiDJ vho work f~r you? 

Actually ve run a aubaidiary that ia •ore a aerYice type or-

,anisation becauae ve really rely on our d ome st i c buyera to 

buy cateJ ori ea.ot merchandiae vbich ia the only •iable vay; 

you cannot ha• e a dif f erent team buyinJ i mported merchandtae; 

it haa to me ah in. 

Hnv do you rank a a a retail or•anisation in the c 

• 



Boulo~ne: 

Sobin: 

Boulo~ne: 

S.obin: 

Boulo~ne: 

Sobin: 

Boulo,ne: 

Sobin: 

Boulo,ne: 

Sobin: 

B oulo,;ne: 

Sobin: 

Boulogne: 

We are the second lar,est. 

Who is the lar~est? 

Sears does about 11 1/2 billion dollars and we are aecond with 

1 1/2. 

How man7 ·stores do ·you have? 

We have about 1600 atores plua a very lar,e catalo~ue operation, 

plus a lar,e chain of dru1 stores and a smaller treasury div­

ision which is sort of a discount. The dru,store chain is 

called Thrift Dru~. 

lias this been your career~. J. c. Penney? 

Pretty much. J will be f~nishin, mv 24th year soon. 

Bob, how did y~u ,et involved in the China business? 

Well, we, of course, bad been listenin, and readin, about some 

of the Americans that were ,oin~ in after the first Nixon visit 

and it vas obvious from my point of view and eventually our 

company's p~int of view that market bad to be a fascinatin, 

one with immenae potential and we started pursuin, various 

waya and I t~ked to a few people; I went to some seminars, 

some sponsored by, I think, mana~ement. 

AMA? 

AMA. I tried to contact the Canadian embassy, you know, did 

the whole bit. 

That we all went throu,b. 

And really the break-throu,h came when the US China Council 

was formulated and we received an invitation to participate 

and I recommended to the company, it join the Council • 

• 
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B oulo,ne: 

Sobin: 

Boulo~ne: 

Sobin: 

B oulo~ne: 

Sobin: 

,Boul o~ne: 

Sobin: 

Boulo,ne: 

Sobin: 

~oulo~ne: 
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That was the sprin~ of '73. 

That was the sprin~ of '73. Then, furthermore, the Council, 

when they arran~ed that first ~roup tour that was sponsored 

by the CCPIT realized after thev formulated their list that 

there were no i mporters in the ~roup and ••• 

No consumer merchandisers? 

No consumer merchandise importers and they went throu~h the 

list of people whn ' had aiready joined and they saw the J. c. 

Penney name and decided th~t really they should do somethinr. 

about it. They appeinted our chairman aa directo_r of the 

Council and, of course, after that we received an invitation 

r 1 , ht away. 

That vas your launch pad. So when did you first g o t " China? 

Tn the autumn or so of '13? 

TbE vas in the fall of '73. 

And you have been there what , five or six times? 

Five times n"w. I missed one Fair. 

And you are likely to ~o to each Fair and brin~ s "mebody? 

Well, I'm ,oin~ to try to· phase out personally begauae I 

cannot spend that much time but I am trying to phase out 

and try to ,e~ our Far East Re~ional Mana~er in Hon, Kon~ 

to take most of the brunt of it. 

In a routine way but will you always have somebody from here 

sort of overseeinJ it ·and aeein~ ita potential. 

I think I will try to ,o there at least once a year. I think­

the personal relationship is very important with the Chinese 

• 
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Sobin: 

Boulo,ne: 

Sobin: 
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and ve••e already~ that and ve want to continue it. 

Ha•e you eYer been to PekinJ? 

Yea, oh, yea. 

YC\u ha•e. 

Twice. 

Ft"r business reasons? 

Yes. 

das that been of more benefit to yt"u than just ~oing to the 

Fair? 

('h, abs t"lutely. \'e really didn't 1et to know 'the Chinese until 

e vent t ~ Pe~ in,. 

hat's 1etti n~ ~~ knt"v them dt" for you? 

Well, I think it ,t•es us more of an awareness of tbe tremendaus 

problema that we are faced with in conductin, business. The 

Fair is more superficial f .or the •••ra,e fair , oer and at 

first there is a ~reat deal of euphoria ab~ut ,o in~ to the 

Fair and you think there are a lot of thin•• that can be done 

but I think when you •isit Pekin, and spend time, wbtch you just 

ne•er ha•e at the Fair, and you can meet with tbem without 

the ~ressurea t"f tbe Fair. 

Without the competition of a lot of other buyers. 

And the buyers crovdin~ yt"u out, yt"u be, in t C\ unde r atand how 

different their vavs of d in~ buainesa are and really it is a 

yery tou•h mar~et and a •ery difficult enterprise. 

Ia it fair to aay that in PekinJ you ~et a pri•ate 

• 



Yea_, you baYe their full attentinn and they ha Ye youra. 

Sobi n : And the attentfnn that you ~et is f ~om , I ta~e it, frl'lm 

tbe Li,:ht Induatrial Corporationa. 

BouloJrne: Nn, nCI actually. \'e really bwe decide·d of our own, that we 

would apecialize in the text ile f iel~ in -be Chineae market 

because we just are unable to coYer the entire field of product• 

frt'm Ch i na.!y concentratin~ on textiles we can do a better 

job. 

Sobin: St' you are excludin~ youraelYes from other products, or what? 

Bt'ulo~ne: We are not excludin,: ourselYea but ve haYe made no major effort 

to Jet them to ~now us in tbat area. 

Sobin: Isn 't tbat intereatin~ . It's a Yery lo~ical step f~r us. Firat 

- nf all we are the lar,est retailers of apparel in probably 

the wcrld, certainly in the United States. Penney's baa been 

~nown for their textilea sellinJ apparel while Sears, you 

know, .is more i n the bard 1 ine area. / 
SCibin: 

Foulo,r:ne: Nov, of course, they are tryin2 to ~et int o apparel in a 

bi, way and we are tryin,: to Jet i nto hard lines but really 

that i s our home. 

Sobin: Do you think that's a major thrust l'lf export potential from 

China to the United States in the apparel field? 

In Cl'lnsumer , oods I don't thiRk there is any question in my 

mind, that's where it is. 

Sobin: Rather than Li~ht Industrial products. 

·eoulo,ne: Li,ht Industrial, there are so•e exciting spots but ther61s 

• 
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l3oulogne: 

Sobin: 

Boulogne: 

Sobin: 

lloulogne: 
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i3oulogne: 
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much more development that has to be done in the Li•;ht In­

dustrial areas. They just don't have the sopbistication 

in designing and finishing of metals, and in the sophisti­

cation of packaging anything that has to do with electrical 

machinery or appliances. They have too much catch un to do 

at thiB point. 

Do you have a gerious import duty proble~ on the apparel 

and textile products you buy from China? 

Yes, it's a very serious step to overcome. 

How do you overcome it? 

well, we've overcome it simply because of the somewhat really 

unfair schedulinq of the duty rates that have been promulgated 

over the years by our customs and treasury. 

No, I meant overcoming it from the standpoint of the Chinese 

respond to that problem and therefore give·you prices go th,at 

you can compete. 

Yes, but I was trying to point out s~ething else -for rea~ons 

that are probably tod~y not logical; there are differences 

in the cotton duties vs. synthetic duties and in the synthetic 

duties, for example, the Chinese are penalized very, very 

heavily and i~ the cotton area where the duties are much lower 

the ••• 

The problem is not as serious? 

The problem is not as serious. 

You mean if the base is lower? 

So we are skirting that problem somewhat by concentrating 

the cotton field. 

Cotton is rationed in China, isn't it? 
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Yes, it is. In fact we have been told that. 

Cotton goods. 

• • 

That they are really tr¥ing to save their cotton qoods for 

exports and tryinJ to infiltrate the apparel, their own 

apparel industry with so~e synthetic yarns. 

Do you buy cotton gray qoods too or only finished? 

Yes, we have been buying cotton gray goods also. 

And you are having thern finished here then? 

Yes. 

\ 

Are they a major sunplier yet of cotton qrav go~s? 

Yes, I think on certain constructions today they are a very 

major factor and of course you have been hearing the clamor 

of all the mills people who are the ones that are doing the 

importing and that amuses me somewhat. 

What you're suggesting is that some of those ~ry people and 

mills are themselves larqe buyers of cotton goods from China 

and else:where. 

Not only large, but th•y are the largest buyers and they are 

the ones that really ha»e ~reated the problem and to my know­

ledge the reason the goods are being purchased and beinq 90 

successful in this country is because there is a shortage of 

this type of construction and our own mills could not pro1uce 

the kind of quantities that are beinq bought. 

So what are they unhappy about? 

Well, I think they are anticipating what is going to haeR@n 

and possibly on the next go around. 

Especially if we grant MFN. 

If we grant them that and if. • • 

;iill that make a lot of difference? 

Oh, yes, it would make a big difference. Oh, absolutely. But 
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then if we grant them that I think the quotas will oome hand 

and hand. 

Voluntary quotas. 

Voluntary quotas. And I think there are probably some justified 

reasons for the apparel industry and our textile ~lls to 1e 
' 

very concerned about what could hsppen if China mad~ a concen-

trated effort to come into this market, but to .this point it's 

still a very small ~ount; it's insignificant. 

Do you r~ally t~ink that qranting Mo~t Favored Nation treatmeftt 

would really increas imports so dramatically? 

It would not increase them dramatically in t~e very near future. 

No, it wo~ld not because China is sufferin~ from shortages of 
. 

yarns and fibers, production, and it is not nossible for them to 

overcome these overnight so I don't see that ~s an immediate 

problem but it aertainly could be in _five, six, eiqht years. 

Haven't you ever had the experience I've had in my business 

where the kind ~f currency i devalued overseas and the supplier 

raised the prices to reflect the ~ifference because the balance 

is maintained usually and the Chinese are probably shipping ag 

much as they can do righ~ now, do you ~~ink that's so? 

I think that's a very fair assumption and certainly -they are 

subsidizing to some extent the prices that they are quotinq 

to the United States. fe have an organization which belongs 

to Penneya that is located in Belqium, were the second larqest 

retai.lers in Balqium, and I haye gone into the Pair with our 

Delgium buyers and we, side-by-side, have been buying the s~~e 

article an·i been quoted different prices so we know thi!IS to 

be a fact. 

Do you think if you quoted different Prices side-by-side with 
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an American competitor? 

I think that probably could happen. It hasn't happened to me. 

I used to think that the Chinese quoted the same price to all, 

at least to people of the aame country but I've already dis­

covered that they don't necessarily quote the aame prices in 

the same c~untry. From the standpoint of fairness the Chinese 

often told me and aort of hammered into me the fact that they 

would alwaya construct prices on ~oods that I buy ao that • 

competitor in another country vould·n' t be able to afford the 

ocean frei~ht and the import duty if he brou1ht it to hia 

country and tried to ship here to compete with me. That's 

lon~ ~one. 

Long ~one. 

Well, the year before last I discovered I could buy J~ods the 

Chinese were still shippinJ t~ me on lon, contracts. I could 

buy from Japan, for ~xample, and from countries in Europe at 

lower prices than my ovn contract even after they took the ,oods 

ao their country now to reahip them all over &lain, varehouaes 

and so on. 

Another area vhich I think is one that perhaps indicates that 

they are buaineaamen first and you know, theoreticians later, 

but they are ~ivin~ exclusives to several buyers and it ,ets 

very confuainJ because the excluaives aometimea are very hard 

~o define and I just found out that aeveral other people are 

buyin~ flannel ahirt1 which we are supposed to have an exclusive 
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alon1 vith 1oae other per1on but a third buyer i1 nov buyin~ 

thea and vhat they do is chanJe the con1truction •li.htly by. 

Do yo~ have it in writin~, Bob? 

Oh, no. I vould never a1k for it in vr~tin~ anyvaya. 

I diacovered that whatever is not in the contract ia a waste 

of time anyway and that doesn't mean that the Chinese don't 

mean it, but I've even bouJht 1omethin~ froM the Chine•• 

accordinJ tt" the apecificationa, the specification vas not the 

entire 1pecification and aiJned a contract then two daya later 

aaid to the Chineae, vhat about this content and they have 

told me by vord of mouth. I aaid vill you put it in the 

contract. Mo, you ai,ned t• contract tvo daya ••o; it's too 

late. But he said it to me, o.k. and I counted on it. A 

month later I gave a aaaple to ay cuato•era, prospective 

• • 

customer, and he teated it and •aid it waan•t riJht. J sent a 

cable to China and I JOt a cable saying a different 1pecification. 

I then vent back to thea and said ·none of these thin,• a~ree and 

they 1a'id the only thin~ that Ct"unta is the contract. I mean 

whatever ve tell you later, we tell you to the beat of our 

ability, but nothin, counts but vhat is in the contract an I 

•••ert, th~t if you keep buying · aomethin• and buy enou,h of 

it, they probably Vt"n't sell to your competitors to too 

,roaaely effect your bu•ineaa but if 

I think that'• vhat it ·ia all about. 

• • • 

That's what I think they mean by exclusivity by and lar,e. 
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Well, we're not that concerned with that anyvaya. We're not 

tryin« to keep people out particularly. 

Have y~u done a lot of buaineaa with China? 

No, not really. For the market and for the sta1e of the market 

development, it's subatantial but certainly in view of all the 

purchaain' we do around the world, it'• very minute. We atill 

have some question marks. We think we will resolve aeveral 

areas which will eventually be of aome benefit to ua but 

actually up to nov we'•• lost money on Chinese •ooda. 

You're not alone. 

Really, in moat other marketa we juat probably at th-point 

would decide to ,et out. 

But you don't dare, out of thia market. 

Well, we don't dare. Yea, because we know it'• 10t to deYelop; 

it's •ot to be important. In other markets we would say, well, 

we'll c.ome back when ·it ia ready. With this market, there• a no 

other market like it; it'• too biJ. We cannot take that chance. 

We think relationship becauae of the political aspect, ia very 

important and for that reason we are han,in, on and we are 

learnin• and we haYe developed a c~uple of pro1rams that are 

gettin, to be quite sound and which we can uae and which are 

buildtn, our relationahip and where I think we haYe finally 

found the way to make aome money. 

Has any bi• company pulled out that you can think of? 

I don't know of any. 

We're all afraid to pull out anyway. 
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I ~uesa we are. We're cowards. 

Well, it isn't that. We all know what a giant market place 

it is .as a resource and as a market for things we want to 

sell and all of us just keep going back. 

Pro,reas is bein~ made; I think we have to keep comin, back to 

that. Pro,.resa has been made. There are thin's that they are 

dotn, for us today that they were not considerin, two years a,o. 

It's very slow pro,ress but it is progress nevertheless •• 

Like what? 

~ell, the thin~s that have been talked about by so many people: 

the labeltn~, the stylin•, the packa~ing, the assortments. I 

mean they are tryinJ. ~hey really are tryin,. to ,ive in to 

some of our demands and they are a little more flexible and 

they are makin_g it a little bit easier. It's still a lon,. ways 

from what we can do in other markets but as long aa there ia 

pro,ress, I think it's worth the effort. 

What are they failinc to do still? 

Well, it's not so much the little thin~s. It's the bi1 thin••· 

It's the only market that J know of where we really canaot do 

a~y plannin,. We can not cut out a section of the market and 

say well, this this market is 1oin,. to do this much for us 

and the next year we will increase it by this much and we are 

just operating in toaal darkness and that's the bi«Jest 

problem. 

It's uncertain • 

• 



Boulo,;ne -13-

BouloJne: The uncertainty of the market ia just, well you ,_o to the 

Fair, you d~n't know what the price will be because you 

really don't know the economic conditions. 

Sobinz You d~n•t even know what's available at the Fair. 

Boulogne: You don't even know if it 1 1 available. You don't know if you 

are too early or too late or you ,_o before the Fair and they're 

waiting for the Fair to aet the pricea. You ~o after the Fair and 

maybe it•a too late, everythin• ia sold out. 

Sobin: 

Boulogne: And if you ask what the problema are or how you can improve 

the aituation you ~et blanks; you just don't get any ,ood 

anawera. 

Sobin: Do you notify them before you JO to the Fair? Do you tell 

them what you are interested in buyin,? 

Boulogne: No, we haven't done that. That's a ,;ood point, I think perhapa. 

Sobin: We do. That may be helpful to' you. A month before a Fair we 

are aendin, them cables alreaay. Each of the corporations that 

we do buaineaa with and we are sayin,_ we would like to come and 

diacusa the following quantities with you and ao forth and then 

we eend somebody even a few daya before the opening of the Fair 

to make aure we're there at the openin, even a person not exactly 

involved in the business per aay, ~ho ,.oea around the cor-

poratJ.on and aaya look the buyer from such parta of our company 

will be here. 

The guy with the pencil ia co~ing over • 
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That's ri,:ht. Well, thia i1 what we really aerioualy want to 

buy at this Fair and we hope you'll reserve the quantities 

for diacuasion. 

I think that's a little easier for you because you're focusinJ 

on certain commodities and for us, you know, faahiDns chan,r:e, 

styles ckan~e. Really till you ~et there, it's not as easy 

to plan, but I think it's a JOod point; I think we ahould do 

that and I think we would if we were in a more advanced sta,e. 

We can do it in maybe one or two commodities nov. 

I can only think that it 1 1 to your credit that you have 

identified an area of opportunity to concentrate in. · 

We .have done that really because of the Fair and the 1tructure 

of their marketin,, it is very difficult for a larJe depart­

ment store or~anisation like us to cover the Fair adequately and 

we, aa you know, we can only ,et three invitation•. There are 

no theee people in our company who could assume to buy any of 

those commodities fo~ the whole company so I think it make1 

sense. 

Are you trainin1 people for buyin,, for Chinese buyin, in that 

peculiar atmosphere? 

I run aort of a very informal indoctrination. We ,o over 1ome 

of the thin~• that they would be faced with and 1ome of the 

etiquette and some of the thin~• to say and not to aay. 

Is this different than buTinJ moat anywhere elae, Bob? 

Not really. 

The negotiations? 
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Well, yes, the negotiations are different. The principals 

are the same but certainly we would want to indoctrinate any­

one in any new market ao that part. of it is not different but 

I do think the bi, difference is that there is a total different 

political atmosphere. You have central planning and when you 

have central planninJ you're dealin~ with a set of circumstances 

that la really very different for moat of our people. They are 

used to a more capitalistic society and mar~eta where they can 

get a freer exchange of ideas, information, price8. I think 

certainly doing business even in Rumania is a little easier. 

I •ve ne~er· done business in Russia perhaps in Ruaai.a where you 

have total central planning you run into some of the diffi­

culties of central plannin«• 

Different kinds of negotiations, a different spirit in the 

ne,.:otiationa. 

Yea, and the people that you talk to just don't have the same 

control over their merchandise, their materials, their scheduli~~~ 

their timin1, and then, of course, in China I am not certain 

today what the role ia of the factory worker, the committee, 

the revolutionary comaittee, and what ~oint do they aee the 

order, or do they see the order at all. These are all such 

unknowns. 

Have you ever visited a factory making anythin1 for you that you 

knew waa makin• something for you at that time? 

No, we have not. Of course, we have visited factories and I 

think we will be seeing a factory. In fact, right now, next 
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week one of our buyers there n~w, and he is JOin' to Shan1hai 

and he's asked to see his product being made and I think they 

will probably go along with that. 

That's a big step forward, I think. 

Yea, it is. 

And I think it probably is motivatin, for the workere in the 

factories to see the buyer, the end user of this aide for their 

parpo1ea. Don't you think so? 

Well, I would like to think so. 

It may be interestin~ to you if you ever have a chance and I 

don't know that this is still true but at one point I told the 

Chinese I was very interested in paper technolo~y and I had 

heard that there was quite a big factory right in Kwanchou and 

they took me as a private visitor one day, f~r the whole day, 

to see the Kwan~chou Paper Works. What was interesting to me 

was talking about incentives, there was a shift of women in 

that factory and they competed with a shift of men on the same 

machine• doin, the same exact work and ~hey were very proud 

to exceed the wutput of the ·men. And I witnessed the shift 

chanJin~ and the enthusiasm. 

That's ta1cinating. I must say that's the one area that con­

cern• me the moat about the Chinese potential and that is the 

incentive and what it transfers into productivity because 

certainly right now some of the factories we•ve seen, the 

productivity i1 just absolutely unbelievabl• bad. 

Don't you discover that the Chinese, for all of us who might 
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thinkin~ this is a tremendously motivated gun,: ho aociety 

don't you witness five people for every job? 

Boulogne: Well, you know, this a~ain is part of the concern I have. 

We feel that the system may net create the incentive and 

therefore the productivity is affected. Certainly the flex-

ibility is affected where you have a factory of 4,000 people 

producint 10,000 dozen ahirts a month in a market such as 

Japan or Korea, that same factory, the same number of workers 
. 

could produce perhaps 60,000 dozen and that's a tremendous 

difference. 

Sobin: Of course. 

Boulo,:ne: Now whether it's the ayatem, whether it'• the newneaa of man-

ufacturing aerchandise - that's hard to say at this point. 

Sobin: And still we have to account for the fact that the Chinese 

; so proudly tell us all that they've never revalued or de-

valued their currency in 25 years but ours has - they respond 

to the flucuations and the value of · our currency and the value 

of t.heir currency is fully backed by their productivity and 

the rest of the world seems to respect that. I am a product 

of the same experience that you have had. I•v• been to petro-

chemical works that employ 10,000 people and from what I know 

about toe output of that plant, we could do the aame thing with 

700 people in this country. Nov that's a fantastic difference. 

There are 15 times as many people. 

Boulo,ne: Well, we don't ~nov at this point if this is overemployment. 
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Ot course, we don•t. Employment is essential, we know that 

and everybody has to work. And the tact of the matter is that 

whatever has to be done, ~et1 done. Whatever the ,oal• seem 

to be laid ~efore ' them they seem to meet them, don't they, 

because tha~•s a tremendous achievement in the country and 

that'• a ,reat feelin' of accomplishment in servin~ the 

people. 

And that's what we are concerned with - the end result - riJht? 

What perce~a,e of your time do you apend in China? 

Oh, it's really not very much. 

lt'• still an auxiliary bu1iness at the moment that you keep 

your eye on? 

Yea, outside of some visits away from the Fair where we may 

be ~oin, into Pekin~ and Shan~hai which alway• take• a minimum 

of 10 day1, our avera~e stay at the Fair is three days. 

And you buy volume thin,a? 

And we buy volume thing1, selected areas in volume in lar,e 

-
quantities. 

' 

And the Chinese are now puttin, your label next to theirs or 

somethin, like that? 

N.o, no, we've ,one beyond that. 

Only yours. But you are . not in the fashion buaine1s, per se. 

No, we're not. 

Like 8111 Blass's vistt there or 1omethin~. 

Well, ~he market doe1 repre1ent a paradox because in one hand, 

~ the beautiful meticulou1 handwork is conducive to hiJh fa1hion, 
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expenaive itema, ailka, brocadea, etc. B-ut then, of courae, 
0 0 

you have the lon, lead timea, tranaportation probleaa, etc. 

•~ that ta very difficult to overcome. ~n the other hand, 

if you want tn ,o from maaa, real mass volume priced •er-

chandiae there a , atn yovr work there, your workmanahip and 

the fabrics are so JOOd that you really feel that ahould not 

be directed there and of course pricea don't make it poaaible 

to. 

Sobin: Is that riJht; I believe that. 

Boulo,rne: And, of course, if you 10 in the m:tt!le market, ritr:ht in the 

·heart of the mar~et, you are competin~ directl~ with the 

United States and our own market ao it's a touJh aituation. 

Sobin: ~ou really have to diacern the area of opportunity which ,eta 

very narrow, does it? 

Boulo,ne: At this moment it is quite narrow and of course we would like 

to see a market that we could ,o into it more on aur own 

schedulin, where we could drop in there more frequently in con-

text with our trips to the other markets around that part of the 

world, where we could viait factoriea, aakin~ our ~oods where 

we could inapect merchandise while it is bein~E produced and 

eliminate so many problema and where we could be partners with 

them in producin~ merchan•iae and I think we have a lon1 waya 
• 

to ,;o. 

Sobin: But 1hey don't seem at all i.nclined to let you do that. 

They have not said n~ but in their polite way 
, 

aaid yes either • 
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\'hy do you think they don't let you do that when it see11ts 

to you and me that it is so much in their interest to allow 

you to do i t ? 

~h, I think it's lof!istics to a certain extent. The number 

of people that are available to ta e you around. 

Interpreters. 

tlotels. The whole thin~. I thinlc it's very hard for them. 

They have too many customers; their business is fra,me~ ed. 

They have hundreds of countries literally that they are dealin~r 

with and it is very difficult. 

Have you expected thin~s to be on~oin~ when you have bad 

business with them and developed over.a period of a few Fairs, 

you did some business and then you came there next time and 

they didn't have any goods for you. 

No, they never cut us out totally. They didn't have as much 

I!Oods as we wanted to buy but I ~ss that's perhaps as we 

referred t o in our ·earlier conversatio~, we should have done 

better plannin~ also. 

J guess in terms of big American cnrpor~te mana,ement technolo~y 

this especially is needed because you do profit planntn~ and 

bud~eting and forecasting, how can you ·forecast this business? 

But _it ,eta lost in the shuffle, it•·a not really that. 

That's right it does and we certainly don't count on it for 

our own profits-at this point. 

Do you think it's reasonable that anybody who does count on 
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it for his .livelihood ought to be very nervou1. 

I 
Julian, I have talked to a lot of people. who have 1aid that 

they were intere1ted in ~oin, into China to trade and to 1et 

up busines• and I 1 ve always di1coura~ed everyone of them that 

I could. 

Me too, Bob. 

Because unle1s you have the re1ources, and the money, and the 

patience, and the time, it could be a disaster. 

And you never know if it will pay off unle1s you ju1t happen 

to make a hit which is 10 unusual. ~hat do you see ~:oing 

into after apparel, are you in the ehoe busine1s, for example? 

Oh, we think footwear would probably be another area that would 

be very important but footwear is a little more sophisticated 

than apparel. When I _1ay sophi1ticated, it's a little more 

technical and · they really would have to make some pro~ress in 

those areas before we would. 

There are plenty of American 1hoe fellow• over there by the way .• 

Oh, they are beJinning to ~:o in there, yes. Certainly foot-

wear 1hould have ~reat potential and it should be one of our next 

areas of interest. 

Do you normally buy, let's 1ay, imported footwear, just to 

take an example, from a wholesaler? 

Oh, yea, from an importer. 

Yes, but now ~oin~: to China, the Chine1e invite you. 

don't need that importer, do you? 

Ne, we may net need an importer for a particular commodity 

but we 1till do a lot of business throuJh importers • 
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SC"b:ln: Are y C"u li~ely still to buy s oMe Chinese 'o"da throu~h 

htJit'rte rs? 

P. ~ul C" t ne: Yes, we do i n fact. An exam))le ia t he straw shop which ia 

very successful in our at C" re there ia a man wh o I think you 

ay ~n "w. Clipper Industries. 

Sobin: <'h, yes, yea. 

They buy straw , noda fr~~ all parts of the world. PC"land, 

Spain, China, the Phillipi nea brin, it all into a c"m•"n 

warehouse, ship a selection t" "ur store. ~e cannot co•pete 

with that sort C"f t hin, as an i mporter who really is a 

apecJalized person. He really baa SC"methin, t C" sell. No~ 

&C"me one like that we would dC" business with. 
. . 

Sob in: And it' a just more "desirable tC" do buaine ss vi th him than try 

to buy that stuff yourself. 

rh, ab aC"lutely . e just dC"n't hsYe the facilities, he inspects. 

S(lbin: SC" there is a place f"r whf"leaale r s, i~portera 1 in &C"me C"f 

these tuai nesaea even with China. 

('h, absolutely. 

Snbin: 

B oul "~ne: I t could be true in footwear; it could be true in apparel. Any 

, ood i.,pt'rter vhf" carYea his "wn little niche if he's a n ex-

pert in his field. 
I 

SC"bin: Is it pC"a aible tha t there will ~ e such a renna faance of 

i rnpo~ters t hat you may find yourself not needin, t C" r o tn the 

Fa ir a t all and you Jrw i , ht buy everythinv from i mporters? 

o, we would never let that happen. We think it's too i mport ant 
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for us t~ keep contact with the mar~et to know what the price 

structure is and if you ~et away from the market and d ~ it 

through importers only you really don't kn~w what the price ~f 

the commodity is. 

True, and you could be ta~en advanta,e ~f, can't you? 

Abs~lutely. 

Have you had any claims? 

Yes, we have had a claim. 

Settled decently and fairly? 

They were settled decently, somewhat. We compromised and mostly 

on our side bu~ we received dama~es a~ains t future shipments 

and it vas all done accordin~ t~ ••• 

Do you want to let them insure? Who insures? 

No, no, this va$ just quality problems. 

N~, I'm just curious t~ ~now. 

Oh, we are self insured. 

So you buy thin's CNF? 

CNF. 

As we all do. You haven't had any claims a,ainst Chinese 

insurance have you? 

Boulo~ne: No. 

Sobin: What about the political situation? Do_you think that there 

can be a bi, chan,e? The Chinese are such expedient people 

and all this investment you've made in time and effort and 

so forth m~y be out the window ~r somethin~ or some r1dical 

element takes over and • • • 
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Boul o,;ne: It could very well happen. I must say that this is the 

part that I don't ,et as involved in as I should. I let 

you be the expert on that one. 

Sobin: Ch, boy, I'm no expert; I 111 tell you that. I sit and worry 

about it just like you do. Well, this baa been very, very 

helpful and you are ao · tnt'vledgeable in this area so thank 

you very much for all the time you apent. 

Boulo,ne: I enjoyed vezymuch doin, it. Thanlc: you. 

{:; 
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